Her heart says “Open Sesame” 
to her purse, when she beholds 
dainty thin-sole shoes that are 
“platform” comfortable underfoot. 
Darex insoles provide such comfort .. . 


are flexible as the foot itself... 


yet with firmness DEWEY and ALMY 


to preserve smart, trim lines CHEMICAL co. 


Cambridge 40, Mass. 
for the life of the shoe! Montreal 32, Canada 
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... that’s why Gallun’s Norwegian Calf 
is the leather that sells your shoes 


Pawnee bootmakers really appreciate the inherent beauty of 
Norwegian Calf. They know its rich, deep colors and distinctive 
grain give this aristocratic leather a striking masculine appeal. They 
know, too, that their craftsmanship is further enhanced by the effects 
of clean punching and pinking. 


Like all Gallun vegetable tannages, this handsome leather offers 


much more than superb appearance. It offers satisfying comfort, too 
— comfort that lasts throughout the life of the shoe, despite repeated 
wettings and dryings. 

You are proud to sell shoes made of this outstanding tannage 
favored by custom bootmakers everywhere, Your customers are proud 
to wear them, too. Let this pride build an exceptionally profitable 
sales volume for you. Check the Gallun numbers in your orders to 
leading manufacturers. A. F. Gallun & Sons Corporation, Tanners, 


Milwaukee, Wisconsin 


Mouegianlilfy 


OTHER FAMOUS GALLUN TANNACES 


Normandie Calf 


boorded, glazed 





Distributors: JEFFERSON LEATHER CO. ANTON & INGRAHAM LEATHER CoO. 
119 Beach Street, Boston, Mass. 2007 Olive St., St. Louls 3, Mo. 
PAUL J. GERWIN THE JOHN HARVEY LEATHER CO. 
485 So. High Street, Columbus, Ohio 50 Wildey St., Philadelphia, Pa. 
F. J. KELLY STEPHENS LEATHER CO. 
918 N. Fourth St., Milwaukee, Wisconsin 406 Main St., Los Angeles 13, Calif. 
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WELT BUTTING 


Automatic pounding 
and anchorage of the 
entire breastline area 
of the shoe is available 
to manufacturers of 
Goodyear Welt shoes 
with the Goodyear 
Welt Butting and Tack- 
ing Machine — Model B. 


Another advance resulting from United's 


@ continuous program of machine develop- 


ment, this machine has already been widely 
accepted by manufacturers as an efficient 
production unit contributing to better shoe- 


making and improved appearance in the 
finished shoe. 

It cuts a bevel on the welt, smooths the 
inseam in the breastline area, compresses 
the material of the upper to the desired 
location and drives a tack at each welt end 
to hold the compressed area. Easily made 
adjustments for each of these functions give 
the machine great use and versatility. 

The Goodyear Welt Butting and Tacking 
Machine — Model B has been ruggedly built 
and carefully designed to offer the utmost 
in operating efficiency. For complete details, 
call the nearest United branch office. 


SPECIFIC BENEFITS: As the breastline area is compressed laterally, the pound- 
ing action helps to reduce any high spots. The breastline area is smoothed, the 
welt line maintained and superior bottom filling, leveling and heeling result. The 
two tacks driven while area is compressed can be placed where desired by simple 
adjustment. The possibility of cutting outsole stitches is reduced at edge trimming, 


heel trimming and jointing. 


United Shoe Machinery Corporation 


BOSTON, MASSACHUSETTS 


LEATHER and SHOES 


September 15, 1951 








clica ( Facts 
@ Proved tack mechanism — the most efficient for sure 


anchorage. 

@ Back gauge for determining proper distance from butt 
to heel end operates automatically as a stop when 
anvils hit last welting stitch. Manual setting for butt 
location optional. 





@ Hydraulic jack provides uniform support for pound- 
ing with any size or style of last. 

@ Lateral compression and location of butts can be con- 
trolled accurately. 

@ Automaticlubrication of cam shaft and associated parts. 

@ All adjustments handy to operator, easy to understand 
and use. Knives remove easily — knife holder provided 
for grinding. 

@ Built-in illumination is focused on the work area. 


ee 
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Coming Events 





Oct. 14-18, 1951—Advance Boston Spring 
Shoe Showing, sponsored by New Eng- 
land Shoe and Leather Association. Hotels 
Statler and Touraine and manufacturers’ 
showrooms. 


Oct. 20, 1951—-38th annual banquet of 
New York Shoe Superintendents’ and Fore- 
men’s Association. Hotel St. 
Brooklyn, N. Y. 


Oct. 21-24, 1951—Canadian Shoe and 
Leather Convention in Montreal, Quebec, 
Canada. 


Oct. 24, 1951—Fall Meeting of National 


Hide Association. Sovereign Hotel, Chi- 


cago, Ill. 


Oct. 25-26, 1951—Annual Fall Meeting 
of Tanners’ Council of America. Edgewater 
Beach Hotel, Chicago, Ill. 


Oct. 29-Nov. 1, 1951 — National Shoe 
Fair, sp ed by National Shoe Manu- 
facturers Association and National Shoe 
Retailers Association. Palmer House and 
other hotels, Chicago. | 





Nov. 11-14, 1951 — Spring Shoe Show, 


sponsored by Southwestern Shoe Travelers 
Association. Adolphus, Baker and South- 
land Hotels, Dallas, Tex. : 


Nov. 25-29, 1951 — Popular Price Shoe 
Show of America for Spring and Summer 
1952. Sponsored by New England Shoe 
and Leather Association and National 
Association of Shoe Chain Stores. Hotels 
New Yorker and McAlpin, New York City. 
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Coming... 


a new, completely 


revised 


BLUE Book 


of the 
Shoe and Leather 
Industry 
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SHOE MANUFACTURING A "SMALL BUSINESS" INDUSTRY 
NEW LEATHER INSPECTION METHODS 

By Thomas A. Dickinson ........ 
NEW IDEAS IN SHOE CONSTRUCTION 


THE NEWS 


ASK OPS RECONSIDER HIDE AND SKIN CEILINGS 
CONGRESSIONAL REPORT FINDS SHOE PRICES TOO HIGH 
SURVEY SHOWS INFLUENCE OF SHOE SHOWS ON BUYERS 
OPS SETS $12 CEILING ON CHESTNUT EXTRACT 
REDEFINE END-USES OF VEGETABLE TANNINS 


DEPARTMENTS 


Editorial 
News X-Ray ....... 21 
News a seatag oS 


Leather Markets .. 28 
Tanning Materials .. 31 Deaths 
Hides and Skins .... 32. Advertisers’ Index .. 


News Quicks ...... 

















THE STAFF 


PUBLISHER 
Elmer J. Rumpf 


EDITOR AND ASS'T PUBLISHER 
William A. Rossi 


NEWS AND MARKET EDITOR 
Irving B. Roberts 


EDITORIAL RESEARCH DIRECTOR 
James Malone 


FASHION RESEARCH 
Rosalie Marzbanian 


WASHINGTON EDITOR 
Carl F. Morrison 


PRODUCTION MANAGER 
Paul C. Tedford 


CIRCULATION MANAGER 
June Mason 


LEATHER and SHOES, The International 
Shoe and Leather Weekly, published 
weekly by The Rumpf Publishing Co., 
300 West Adams St., Chicago 6, Ill. 


Cable address: HIDELEATH. Subscription 
goes: Cate Siete, $5.00; Canada, $6.00; 
eign, 00. Single copies, 15; ck 
copies, 0 “Entered as second class matter 
Jan. 19, ne. at we Hl., under Act 
of March 1879. ditional entry at 
Boston. NOTICE TO SUescRibERS: it jou 
change your address, please notify : 
mediately. If you f. fail to do $0, sy Posi 
Office will forward only two issues to @ 
new location together with form 22-S, which 
should be sent us promptly. After that 
copies will be returned undelivered. 


LEATHER and SHOES 


HEADQUARTERS 
THE RUMPF PUBLISHING CO. 
300 W. ADAMS ST., CHICAGO 6, ILL. 
PHONE—CENTRAL 6-9353 


EDITORIAL OFFICE 
10 HIGH ST., BOSTON 10, MASS. 
PHONE—LIBERTY 2-4652 


OFFICERS 
President: Elmer J. Rumpf; Vice 
Presidents: C. E. Belding, F. G. 
Moynahan, W. A. Rossi; Secretary, 
C. Bedford. 


BRANCH OFFICES 
BOSTON 10, MASS.—Frederick G. 
Moynahan, George G. Dunning, 10 
High St., Liberty 2-4652 @ NEW 
YORK 7, N. Y.—Cardwell E. Belding, 
20 Vesey St. Barclay 7-8783 @ 
WASHINGTON, D. C.—Carl F. Morri- 
son, Room 1090, National Press Bldg. ® 
PHILADELPHIA 40, PA.— Cardwell 
E. Belding, 6008 Jefferson St., 
GReenwood 7-6785 @ CINCINNATI 2, 
OH!O—Robert O. Bardon, 529 Syca- 
more St., Main 6662 @ ST. LOUIS 7, 
MO. — William Creahan, 3028a N. 
21st St., Central 3494 © GREAT BRI- 
TAIN, AND EUROPE—J. B. Tratsart 
Ltd., 5 London St., London, W. 2, 
Paddington 5946 © SWEDEN & NOR- 
WAY—Nils Haraldson, Drottningga- 
ten, 2, Orebro, Sweden, Orebro 13027. 


MEMBER: Audit Bureau of Circulations 


September 15, 1951 

















Se N Ses : ? ~ : 
{ ERS \ : rs arn : J 


AV , namie 
STAY HEALTHY -ootwise 
Sole Leatheris the backbone 
of the shoe industry 


September 15, 1951 LEATHER and SHOES 








RAISE THE FLOOR OR LOWER THE CEILING 


Congress fiddles while the hide industry burns 


NE of the more ear-pricking 

rumors buzzing around the leather 
trade is the possibility that Uncle 
Sam may soon lower hide ceilings. 
The rumor has become persistent. 
Each day it’s being buried, dug up 
again, re-buried, re-dug. 

Current OPS _ dollars-and-cents 
ceilings on domestic hides and skins 
are like the proverbial balloon— 
blown high but containing little sub- 
stance. Within the past four to six 
weeks, rawstock ceilings have been 
hanging suspended in space, serving 
no purpose except to painfully re- 
mind packers and tanners of what the 
market used to be. 


Demand Must Develop 


Big packers are offering hides at 
10-14 percent below ceilings while 
small packers are selling their wares 
at 20 percent below. That price re- 
ductions remain as conservative as 
they are is due mainly to a strengthen- 
ing of the hide market over the past 
week resulting from heavy purchases 
by one leading shoe manufacturer. 
Because this manufacturer who, in- 
cidentally, has his own tannery, 
needed leather to fill a military shoe 
contract, he willingly allowed packers 
to bid him up a cent or so. The ac- 
tion, however, is not calculated to 
hold up the hide market for long un- 
less an honest-to-goodness demand 
develops. And that still seems a dis- 
tance off. 

Actually, light native cows, ceil- 
inged at 36-37c, are now trying to 
hold at 30-3lc. Butt branded steers, 
tops at 30c, are now 2614c; heavy 
native cows, pegged formerly at 34c, 
are now offered at 2714c; Colorado 
steers recently 2914, sold last week at 
2514; and branded cows bring 2815 
instead of the 33c ceiling. Similar 
reductions are evident in other selec- 
tions. 

Hide and skin ceilings today are 
about as meaningful as most of the 
paraphernalia used by a magician. 
All of it makes for a lot of smoke and 
wand waving, serves only to draw 


~ runaway inflation. 





Lena§ Kditorial 


Reprints available at nominal costs: 
Up to 100, 10c each; 200-500, 5c each; 
1000-3000, 2%c each; 5000 or over, 
1%c each. 





the attention from what he’s really 
doing. 

Ceilings throughout the industry 
are merely a reminder of an inflation 
that no longer exists. Ceilings have 
one essential purpose: to keep prices 
within bounds during a period of 
Today, no mat- 
ter how the Government waves its 
hands about and tries to throw up a 
cloud of verbal smoke, the fact is that 
our economy is undergoing a period 
of deflation. 

Hide dealers and tanners are hav- 
ing trouble keeping their businesses 
from hitting bottom too hard. Prac- 
tically all tanners are selling quanti- 
ties of leather below cost; those with 
large stocks of partly-finished leather 
are trying desperately to keep leather 
moving—at considerable loss _ to 
themselves. In many cases, com- 
pulsory minimums would be more in 
order than ceilings. 

Throughout all this “period of ad- 
justment,” the Office of Price Sta- 
bilization does little more than sit on 
the sidelines and give a good imita- 
tion of the all-American spectator. 
Plenty of advice, a lot of cheering for 
your own side, a few veiled hints of 
dire things to come, but no more 
action than Philadelphia on a Sun- 
day. 

Whenever mention is made of low- 
ering hide and skin and other ceil- 
ings to more workable levels, to re- 
store meaning to rawstock ceilings 
and perhaps help stabilize the de- 
clining market, the Government has 
ready excuses. It points to the po- 
tential dangers of a sudden change 
in the international situation that 
would quickly shoot prices right back 
to maximum levels. Even if this 
doesn’t happen, it says, expansion in 
defense spending is bound to even- 
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tually exert upward pressure on 
prices. 

OPS apparently deems it better to 
sit back and wait for the worst—in 
this case, a return to inflation. 
Meantime, the tanning industry (and 
consequently shoe manufacturers and 
everyone else connected with leather) 
must bear the full brunt of an un. 
stable market, take its losses with a 
grin while hoping that prices have 
hit bottom and business will soon 
pick up. 

Yet the re-setting of a more prac- 
tical ceiling in dollars and cents for 
hides and skins might well give the 
industry a little more of the stability 
it so sorely needs today. 


May Be More Inflation 


Granted, there is always the pos- 
sibility of inflation re-rearing its 
ugly head. Such an event would 
prove embarrassing and confusing 
were OPS to go to the trouble of re 
ducing fixed ceilings on hides, a com- 
modity extremely sensitive to market 
trends. Any return to _ inflation 
would mean the necessity of refigur- 
ing ceilings again—with all the usual 
confusion in the interim. 

Yet there must be a way or per: 
haps several by which hide ceilings 
can be more flexible—more applica- 
ble to the needs of the industry and 
the realities of today. 

Suppose Congress or OPS were to 
insert some sort of escalator clause 
into the hide ceiling regulations—a 
clause that would allow hide maxi- 
mums to rise or fall with market 
trends, with actual cost and price in- 
dices. Thus OPS would not be 
forced to rewrite hide ceiling regu- 
lations every time it was necessary 
to change the ceilings. In turn, ceil- 
ings would move up or down with 
demands of the period, help the en- 
tire industry adjust its policies to 
natural economic conditions. 

A little practical action on the 
Government’s part today can save the 
industry plenty of headaches during 
the hectic tomorrows it must face. 
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SPEED UP YOUR PRODUCTION 
with the new “JET RELEASE” 
LA=«MATIC SOLE LAYING PRESS 


For 


—Sole Laying 
or | 
—Temporary Sole Attaching 


Here’s the Press that’s really fast 





. it assures greater production 
than has heretofore been possible 





The Same Press 


With fast acting “JET RELEASE” 
eliminated may be used as a regular 


SOLE ATTACHING PRESS 


The Improved Jack Gives 


® Instant Pressure 
Instant Release 





e 

@ Extra Clearance 
® Flexibility 

© Safety 


WITHOUT ANY OBLIGATION 
ASK FOR COMPLETE INFORMATION ON — 


LA-MATIC 2-4 AND 8 JACK PRESSES 
SOLE ROUGHERS . . . HEAT ACTIVATORS 


LAMAC PROCESS COMPANY 


ERIE, PENNSYLVANIA, U. 











See our display at the Chicago Shoe Fair, Oct. 29-Nov. 1 
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DO YOyHAVE GRINNING EAM? 


This guy has ’em but bad, and it’s certainly no 
laughing matter. For the umpty-umpth time his careful 
workmanship has been ruined by a bad inseaming job 
—visible stitches that show a nasty gap between the 
welt and the uppers. The poor fellow just doesn’t 
realize the thread he’s using is not what it 

“seams” to be — it stretches instead of holding 

tight. It’s a problem, all right, but one 

that’s easily solved with Barbour’s. 


Barbour’s Threads Prevent 


Grinning Seams! 


Barbour’s Linen and Cotton In- 
seaming Threads pull down tight, 
lay in the groove and really stay 
put. There’re no stretching and no 
unsightly gaps to spoil good work- 
manship. And that saves time and 
money, too. 


So, if you’re a manufacturer who 
doesn’t grin because your seams do— 
switch to Barbour’s Linen or Cotton 


=> — 
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BARBOUR’S THREADS—Sinew « International and 
Thread Lasting Linen Threads « Backseam ‘‘Closing”’ 
Linen ¢ Kantstrand and Pioneer Braided « Nylon’ « 
Red Hand « Littleway « Thread Lasting Cotton « 
Shurseam « Supertite « Liberty «Gold Medal « 

Queen ¢ Castle and Passaic « Ready Wound Bobbins 
for Littleway and Goodyear Stitchers 
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Designs by United Shoe Pattern Co., Boston 


EALTHIER figures on the black ink side for medium- 

grade and high-grade manufacturers. That's what 
these designs mean interpreted in terms of production 
costs. Ingenious styling here produces a group of shoes 
featuring cutouts bordered by stitching, simulating the 
high-quality, high-price look of strippings, still in popular 
demand. Add to this the fact that the group embodies 
the continually important theme for Spring — open and 
airy — and you have four shoes that should erase high- 
cost furrows from many a forehead. 


The dilemma came upon the shoe industry in the face 
of rising labor costs with lowering retail prices — how 
to hold established price lines without sacrificing styling 
or quality? Consensus among manufacturers concerning 
the idea pictured above is that it’s one ideal solution to 
the problem. Some even feel that shoes of this type are 
more comfortable and longer wearing than those made 
with actual strippings. 

Here is good designing presented from a practical 
shoemaking point of view at a time when everyone is 
trying to resolve conservatism in production risks and > 
expenditures with liberal styling and innovations. Extra 
attraction — quality is not sacrificed whatever the price- 
grade. 
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Shoe Manufacturing 
A “SMALL Business” INDUSTRY 


76 percent of all shoe plants are rated as “small business” and 
account for only 34 percent of the total volume 


t may come as a surprise to many 

shoe manufacturers to learn that 
76 percent of all shoe manufacturing 
firms in the U. S. are classified as 
“small business.” According to the 
U. S. Commerce Department, of the 
1,288 plants making footwear (other 
than rubber or house slippers) in 
1947, 987 of them rated as small 
business. 

What is “small” in the shoe man- 
ufacturing industry? A plant em- 
ploying 275 or fewer persons. How- 
ever, there is a distinction between a 
“plant” and a “company.” Though 
there were 1,288 shoe manufacturing 
plants listed in 1947 (as against only 
about 1,100 now), there were actu- 
ally only 1,032 companies. 

For every 100 shoe manufacturing 
companies there are 120 plants. Thus, 
a company owning three plants em- 
ploying 250 persons each, would 
have its plants listed as “small busi- 
ness,” whereas the company, all em- 
ployees combined, would comprise 
750 employees and would be clas- 
sified as relatively “big.” However, 


——— |, af 


This article is based on data ob- 
tained from the Commerce Depart- 
ment, the Census Bureau, and the 
National Production Authority. The 
basic data obtained from these 
sources was correlated and greatly 
expanded by Leather And Shoes in 
an effort to present the significant 
details and interpretation as appli- 
cable to the shoe industry. 

Leather And Shoes will shortly 
publish similar articles concerning 
the role of “small business" in the 
following industries: tanning, house 
slippers, rubber footwear, tanning 
materials, lasts, dress and work 
leather gloves, industrial leather 
belting, footwear cut stock, small 
leather goods, and leather and 
sheep-lined clothing. 


opine calli oscarin 
the number of companies in the shoe 


industry owning multiple plants are 
relatively few. In short, most shoe 
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manufacturing enterprises are one- 
plant companies. 

The exhaustive study completed 
by this government agency covers 
452 agencies. After probing every 
possibility for a “common denom- 
inator” to denote size, it found that 
the best such factor was the number 
of employees rather than such fac- 
tors as income, capital assets, unit 
production, etc. 

Another requirement, as applies 
to the shoe industry, is that the total 
of all small plants together must do 
one-third to two-fifths of all the man- 
ufacturing in its industry. For the 
shoe industry, the plants employing 
275 or fewer persons meet this re- 
quirement. Some 76 percent of all 
shoe plants belong in this classifica- 
tion, but together they account for 
only 34 percent of the total shoe sales 
dollar volume. 

An interesting finding was made in 
this study. Firms with 100 or fewer 
employees (and there are 668 shoe 
manufacturing firms, or half of the 
total, which fit into this category) 
are less productive on a per-man or 
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per man-hour basis than in larger 
plants. These 668 plants employ 
only 32,500 persons, or about 15 per- 
cent of the total. 

As the report declares, “Employ- 
ment is high in relation to output in 
plants with fewer than 100 employ- 
ees.” In short, it takes more people 
to do the same job in a smaller plant 
than in a larger one. 

A more graphic comparison on 
this point: the 668 plants employing 
100 or fewer have 15 percent of the 
employees and account for nine per- 
cent of the total dollar volume of 
business. The 299 plants employ- 
ing from 100 to 250 employees ac- 
count for 21 percent of the total em- 
ployees and 21 percent of the total 
volume of business done by the in- 
dustry. In short, the small firm (in 
this case, 100 or fewer employees) 
employs more persons in ratio to its 
share of the volume of business re- 
ceived. 


Half Account For Only 9% 

These 668 shoe manufacturing 
firms accounted for only nine per- 
cent of the industry’s total sales vol- 
ume. And that nine percent, of 
course, is obtained at a higher per- 
employee cost than for plants em- 
ploying 275 or more workers. States 
the Bureau, “Relatively higher out- 
put per employee is typical in the 
size of plant with a high percentage 
of total industry output.” In short, 
the larger shoe plants enjoy a higher 
level of productivity, and as a result 
the production costs per pair are less. 

Analysis of the data reveals just 
how small much of the shoe industry 
actually is. For example, the 270 
smallest plants account for a mere 
eight-tenths of one percent of the to- 
tal volume of business done by the 
industry. The smallest 483 plants 
account for only three percent; the 
smallest 668, representing half the 
industry’s total plants, account for 
only nine percent. The approxi- 
mately 987 plants classified as “small 
business” (275 or fewer employees) 
together account for 34 percent of 
the total. 

Another recent study, made by the 
Commerce Department, shows that 
the first four companies (Interna- 
tional, Brown, Endicott-Johnson and 
General) account for 28 percent of 
the industry’s total output. Interna- 
tional Shoe Co. alone produces about 
11 percent of the industry’s total. 
The first eight companies (as distin- 
guished from plants) account for 36 
percent of the total; the first 20 com- 
panies, 47 percent; and the first 50 
firms account for 58 percent. 

The first 15 companies hold 57.5 
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Distribution Of Employment In Shoe Industry (1947) 


% of All 
Number Shoe 


of Plants Plants 


The smallest 89 7% 
= ” 173 13 
270 21 
483 38 
668 52 
987 76 


largest 300 24 


% of All 
Shoe Industry 
Employment 
7/100 of 1% 
3/10 of 1% 
9/10 of 1% 


Number of 
Employees 


1 to4 
9 or less 
1 9 ”» »” 
49 ”» 
99 » » 
275 » »» 
275 or more 


66% 


Note: 987 of the total of 1,288 plants in 1947 are classified as “small 
business” (275 or fewer employees). 





percent of the industry’s total net 
capital assets (land, building, equip- 
ment, etc.). The first four hold 46.8 
percent, while the next four (Flor- 
sheim, Craddock-Terry, Geo. E. 
Keith, and Selby) hold 6.3 percent. 
These eight firms together hold 53.1 
percent of the total net capital assets, 
while the remaining seven of the 15 
hold 4.4 percent. 

While it appears that the bulk of 
the volume is done by a relatively 
small percentage of firms in the shoe 
industry, it is hardly a “monopoly” 
industry when compared with others. 
For example, in such manufacturing 
industries as blast furnaces and tires 
and tubes, the first 20 companies ac- 
count for nearly 100 percent of the 
industry’s output. Comparisons of 
other industries: organic chemicals, 
first 20 firms account for 85 percent 
of total; steel, 82 percent; petroleum 
refining, 84 percent; automobiles, 77 
percent; meat packing, 65 percent. 

In the shoe industry, the first 20 
firms account for 47 percent of the 
total output. 

Now, how do “small” shoe manu- 


facturing plants stack up against the 
totals for the industry? 

The “smalls” (987 plants with 275 
or fewer employees each) represent 
76 percent of the total firms. 

They employ 78,400 persons of all 
occupations, or 34 percent of the in- 
dustry’s total. 

Their annual salaries and wages 
amount to $167,686,000, or 34 per- 
cent of the industry’s total (in 1947). 

They employ 71,280 production 
workers, or 34 percent of the total. 

Their annual production man- 
hours comes to 135,975,000, or 33 
percent of the total. 

Their annual production wages 
amount to $137,027,000, or 32 per- 
cent of the total. 

Their annual value of products 
(1947) amounts to $254,225,000, or 
34 percent of the total industry in- 
come. 

The heavy percentage of small 
firms in the shoe industry has not 
been fully appreciated. The indus- 
try is top-heavy with this type of firm 
and plant. A significant point is 

(Continued on Page 38) 
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New LEATHER INSPECTION METHODS 


Modern science improves testing of leather and leather products 


LTHOUGH numerous test instru: 

ments have been available to man- 
ufacturers of leather and leather 
products for many years, few tan- 
ners and fabricators have heretofore 
been able to maintain high quality 
standards with consistency because: 

(a) Many of the most reliable test- 
ing devices could not be effectively 
used without damaging or destroying 
a test specimen. For example, a 
tanned hide had to be stretched until 
it was completely ruptured before 
the tensile strength of the leather 
could be accurately computed. And 
there was no way of being certain 
that leather made from other hides 
of the same type would have equiva- 
lent. properties without repeating 
the stretch test—a very impractical 
procedure, since there is no point 
7 in producing an article if it must be 
destroyed before it is sold to a cus- 
tomer. 


Couldn’t Find Everything 


(b) A majority of production test 
instruments — such as magnifying 
—— and measuring devices—were 

lesigned for superficial visual inspec- 
tions, and would not disclose all 
types of defects. 

(c) The'more reliable non-destruc- 
tive test instruments, such as X-ray 
machines, required a capital invest- 
ment and a continuous production 
cost which was too high for most 
practical purposes. 

For instance, a manufacturer of 
leather belts could not afford to spend 
$4 ascertaining the quality of each 
article meriting a retail price of only 





$5—simply because it was much .., 
- ing down into basic energy particles 


cheaper to assure customer satis- 


4 


By Thomas A. Dickinson 


faction by making a money-back 
guarantee, or by replacing merchan- 
dise which eventually turned out to 


-be defective. 


Accordingly, the usual procedure 
in most factories of today is to test 
thoroughly certain isolated specimens 
of relatively large batches of ma- 
terials or products and to assume that 
the remnants of each batch are as 
good as the thoroughly-tested sam- 
ples if no defects are observed dur- 
ing subsequent visual inspections. 

Without doubt, the latter proce- 
dure is—and may for years continue 
to be—economically feasible in many 
circumstances. However, there is 
no substitute for consistent quality 
in the manufacture of any product, 
and it is encouraging to note that 
new developments in the field of non- 
destructive test methods are making 
it financially practical to process 
and fabricate leathers whose merits 
are not related to a highly-specula- 
tive law of averages. 

For example, where the use of 
X-rays has heretofore been impracti- 
cal, radioisotopes (available as by- 
products through the Atomic Energy 
Commission at Oak Ridge, Tenn.) 
have a number of important test 
applications because their radiations 
can penetrate certain materials which 
are impervious to X-rays. 

Radioisotopes comprise chemical 
elements—such as antimony, barium, 
bismuth, carbon, iron, and sulfur— 
whose atoms have been ruptured by 
the sort of nuclear bombardment that 
converts uranium into an explosive. 
Their radioactivity is attributable to 
the fact that the elements are break- 
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(commonly known as alpha, beta, 
and gamma radiations.) 

They are comparable in many re- 
spects with natural materials, such 
as the galena crystals used by 
youngsters in the construction of 
“catwhisker” radio sets. While they 
may be dangerous in certain circum- 
stances (like fire-producing heat 
radiations), their most practical ap- 
plications do not involve a greater 
expense than is now required to 
handle standard industrial chemicals, 
such as sulfuric acid. Some radio- 
isotopes have been diluted to such an 
extent with non-radioactive sub- 
stances that they could be safely con- 
sumed like food for medical pur- 
poses. 


Several Methods 


Methods of using radioisotopes for 
the non-destructive testing of leath- 
ers and leather products include: 

(1) The housing of a highly-ac- 
tive substance such as “radiocobalt” 
ina lead retainer, which has a shut- 
ter or similar device to control the 
output of radiations. This in turn 
makes it possible to use the radia- 
tions from the isotope like X-rays— 
that is, to penetrate leather so as to 
indicate uniformity and density by 
creating a structural image of the 
material on photographic film or a 
fluoroscopic screen. 

(2) The dispersion of dilute 
radioisotopes, such as radiocalcium, 
in tanning or impregnation solutions 
so that leathers processed therein will 
become mildly (and _ harmlessly) 
radioactive. This makes it possible 
to ascertain the effectiveness of each 
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processing operation. An_ instru- 
ment such as the Geiger counter is 
used to ascertain the extent to which 
radioisotopes have been distributed 
through the leather, since the 
presence of radioactive and non- 
radioactive substances in the material 
will be proportional. 


“Contamination” 

(3) The “contamination” of a 
surface, such as the inner portion 
of a leather friction belt or the sole 
of a shoe, with a dilute radioisotope 
so that the durability of the surface 
can be checked by means of a simpie 
friction test. Purpose of *the fric- 
tion test is to determine how much 
material is transferred from the radio- 
active surface to a non-radioactive 
surface by using a Geiger counter or 
photosensitive material to measure 
the radioactivity of the latter surface 
after the two materials have been 
rubbed together. Material transfers 
are inherent concomitants of friction; 
and, according to officials at Coast 
Leather Products Company, measure- 
ments may indicate material trans- 
fers amounting to as little as one 
part in ten million—all of which can 
be achieved without utilizing dan- 
gerously-radioactive isotopes, and 
without creating a perceptible scratch 
on the surface of a finished product. 

Particularly accurate inspection 
work is now being done with magnetic 
test instruments in several western 
factories, due to the fact that leathers 
(like other non-metallic materials) 
have some very distinctive character- 
istics when they are exposed to a 
strong magnetic field. One of these 
instruments was developed by Gen- 
eral Electric Company and is said 
to detect dimensional variations in 
leathers and leather coatings ranging 
from about 0.750-inch to 0.000050- 
inch in thickness. 


Some Results Confusing 


Ultrasonic reflectoscopes, which 
“bounce” high-frequency sound 
waves through materials to indicate 
the presence or absence of defects 
in accordance with the amount of 
time required to produce different 
“echoes,” have been effectively and 
inexpensively used to inspect leathers 
of low porosity. But where hides or 
leathers with considerable porosity 
were tested, reflectoscopic indications 
have been rather confusing and un- 
reliable. (See Figure 1.) 

Therefore, it is believed that 
another ultrasonic inspection instru- 
ment (recently developed by Sperry 
Products, Inc., of Danbury, Conn.) 
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will be mest useful in the manufac- 
ture of many leather products. This 
instrument makes use of a piezoelec- 
tric crystal, the same as a reflecto- 
scope, and its purpose is to project 
ultrasonic energy through an in- 
spection material immersed in a 
saline solution so that the energy 
transmitted by the material can be 
focused on a special detector cell, 
sensitivity of which is insufficient to 
indicate the presence of pores as de- 
fects. (See Figure 2.) 


In the production of leather board 
and other rigid leather laminates, in- 
adequate bonds between layers of 
materials are frequently “imper- 
ceptible” to the most modern types 
of ultrasonic and radiographic inspec- 
tion instruments. But they can be 
located by means of a special sur- 
face coating which has been de- 
veloped by Falk Corporation of 
Milwaukee, Wisc. This coating is 
temporarily applied to the surfaces 
of a product like paint; and, after 
drying, its brittleness is such that a 
moderate work load will cause it to 
crack over areas where stresses are 
concentrated by lamination defects. 


Still another type of inspection 
coating has been developed by the 
Dy-Chek division of Northrop Air- 
craft at Hawthorne, Calif. It is be- 
ing used to detect small surface 
cracks and flaws which could not 
normally be seen with a good magni- 
fying glass. It is a red-dye pene- 
trant which can be brushed or 
sprayed over an inspection surface; 
and, after a short “soaking” interval, 
a surface cleaner is used to remove 


Fig. 1: Elaborate refrigeration units 
of the type shown here are being used 
by the aircraft industry in testing 
leathers and other materials or prod- 
ucts for use at extremely low tem- 
peratures. 





most of the penetrant from the in- 
spection material so that dye remain- 
ing in defective areas can be “de- 
veloped” by a third solution—causing 
“invisible” flaws to become bright 
wed dots or lines which can be 
readily observed with the naked eye. 


Refrigeration equipment has been 


used by firms such as Consolidated — 


Vultee Aircraft Corporation over a 
period of several years in testing 


leather products for use at extremely — 


low temperatures; but, until recently, 
facilities of this type were too ex- 
pensive and too limited from the ap- 
plication point of view for use of a 
majority of leather manufacturers. 
Now, thanks to the development of 


sci 


sR Snag Dante AG 


SPREE or 


the Collins helium cryostat, it is pos- © 
sible to production-test leathers at ; 
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Ultrasonic electronic controller 


Flow marker. — 


Woter-seal roller. ~ 


Fig. 2: Schematic details of recently-developed ultrasonic unit for the produc- 
tion-testing of materials in solution. 
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BE ee 2eeiewcancie WOME FACTS ABOUT 


TO THE Of DACRON Polyester Fiber? 


INDUSTRY: Thread made of DACRON is strong, 
either in the wet or dry state. It has 
good resistance to abrasion as well 


as to ge by light, mildew, x 
insects and small organisms. It also . pony 
has good elasticity and excellent re- Ne 


covery from stretching. 
| 





NOTE: Questions constantly being 
r 

Are There Any Special Sewing Problems pli Ra BP tygage: shoe 
With Thread Made Of DACRON? desire on the part of industrial 
thread users for information on 
j { A t synthetic thread. This is the fourth 
in a series of ads designed to pro- 
vide manufacturers with basic facts 
about the newer synthetic threads 

—nylon, ORLON**, DACRON. 


* Du Pont’s Trademark for its Polyester Fiber 
°* Ou Pont's Trademark for Its Acrylic Fiber 





How Well Does Thread 
Made Of DACRON 
Stand Up To Common 
Chemicals and Cleaning? 


Thread made of DACRON 
has good resistance to most 
acids, bleaches and common 
solvents. Properly prepared 
thread made of DACRON 
may be dry cleaned with 
any standard cleaning fluid. 
It absorbs and retains very 
little moisture and is unusu- 
ally quick-drying. 








Branches: 
| Philadelphia 
Boston 
“Dallas 
hos Angeles 
‘St. Lovis 

an Francisto 

icago 
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The individuality of each shoe bottom can now be 
expressed more easily than ever before because the opera- 
tor need no longer exert heavy, tiring pressure on the foot 
treadle. This new machine offers much in leveling perform- 
ance, particularly where fine bottom character is an ob- 
jective. Thus the quality of each shoe bottom is improved 
while uniformity is not affected by the strength, weight or 
fatigue of the operator. He is free to concentrate on quality. 

It is a;machine that truly makes modern mechanics and 
hydraulics the servants of the shoemaker — uses them to 
make easier the art of shoemaking. 

The design of the machine makes possible high pro- 
duction even though each shoe bottom may receive in- 
dividual treatment. A cone support reduces last strain 
and lower maintenance is possible as cams and clutch 
have been replaced by the hydraulic mechanism in which 
the parts run in oil. 


Your United branch office representative can provide complete details. 





Features That Help Produce 
Finest Bottom Character 


®Uniform pressure 
maintained — can be 
varied by adjustment 
of spring mechanism. 


Se ee eee eee 


© Operator can level a 
specific area on any 
shoe as long as neces- 
sary to obtain results 
such as highly defined 
cottage shanks and 
circular ball lines. 


Leveling rol! movement hydraulically 
controlled under spring pressure — 
operation of the jack is effortless. 


© Meets the need of a machine for 
Goodyear welts, turns, silhouwelts 
and stitchdowns ... and wherever 
controlled leveling is required. 








UNITED SHOE MACHINERY CORPORATION 


BOSTON, MASSACHUSETTS 
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New IpEAs IN SHOE CONSTRUCTION 


Ways to achieve quality and economy in making footwear 


NEW SLIP-LASTED SHOE 


Of all the modifications given the 
slip-lasted construction, this one of- 
fers a most unique method owing 
to its practical appeal. It illustrates 
that slip-lasted shoes can be made 
not only with more exactness but 
with a finished result the equal in 
appearance to the dressiest of more~ 
conventional shoes. 

A glance at Figure 8 gives one the 

impression of a shoe made on any 
of the conventional flat-lasted proc- 
esses. Yet, here is a construction 
that best can be appreciated through 
its progressive steps. For example, 
Figure 1 presents the kind of upper 
construction with its open toe and 
counter pocket for an unlined shoe. 
However, this shoe may he made with 
a lining. 
Figure 2 illustrates the insole, or 
perhaps better described as the sock 
lining. And Figure 3 shows the next 
step in the fitting of the sock lining— 
it is cut into equal halves, as shown. 
Another important part of this 
construction is that the insole is cut 
in reduced form, to the extent of the 
Hlasting allowance. (Figure 3.) 

Figure 4 illustrates the zigzagging- 
in of the one half of the insole. 
‘And Figure 5 shows the other half 
in stitched position to the upper. 

. This insole, or sock lining, is made 
only to the heel or breast line. Fig- 
ure 6 discloses all the integration of 
the parts has been accomplished. 
Also, by studying Figure 7, one will 
note a pre-molded: insole fitted with 
a shank support. What actually has 
taken place in this integration has 
been the incorporation of the last 
immediately after the closing zigzag 
stitch that united the two insole 
halves. And immediately before the 
last was incorporated, the insole, 
attached to the last bottom, the heel 
part of the shoe was ready for con- 
ventional heel seat lasting. The fin- 


8 














ished result of this is shown in Fig- 
ure 6, 

For more important details, the 
bottom side of the second insole in- 
serted has been coated with cement, 
preferably of the heat-activated type. 
In like manner the opposing side of 
the sock lining has been coated with 
cement. That only the outer mar- 
gins of these two insoles have been 
so coated is important to keep in 
mind. 

Next the shoe is bottom-roughened, 
as shown in Figure 6. The insertion 
of the last has forced the lasting 
allowance over onto the last bottom 
enough to place the outer zigzag seam 


well over the edge of the last. Also, 
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though this is the only thread hold- 
ing the parts together, once the ce- 
mented sole is securely attached to 
this bottom, there is little need to 
worry about the zigzag stitching— 
it has served its function enough to 
be forgotten if necessary. 


No platform has been necessary; 
no wrapper appears; and the shoe 
is as tightly made as if conventionally 
lasted. And the open-toe construc- 
tion can easily be made in closed toe 
form with this new process of slip 
lasting. 


Inventor: United Shoe Machinery 
Corp., Boston; Pat. No. 2,451,570. 


(Concluded on Page 43) 
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They just can’t take it? 


Genuine reptiles are usually barke 


tanned and are quickly and permac 
mently discelered by steam. 


De mot attempt te steam-seolier 


thermoplastic bex tees in repe 
iile uppers. Get your Beckwith 
agent’s recommendation in 
advance of cutting uppers. 
Depending upen which prac- 
tee your conditions best favor, 
he can elther supply you with 
dry heaters or arrange ‘tor yeur 
‘temporary use of canned pre- 
ones solvent box toes which 
require ne solvent wete 


ting at pulling-ever. 
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Hot topic of day is still price controls, 
now being kicked around politically, economically 
and otherwise. Administration seems to have executed 
almost complete turnabout on price ceilings. Until re- 
cently, they were aimed at keeping prices down—at com- 
bating inflation. Now Truman and DiSalle are resigned 
to upswing of prices under new control law which, con- 
trary to general belief, can still be used to hold prices down. 


Truth is, many raw material costs fell dur- 
ing last Spring. These cost decreases could be used as 
basis, under latest controls law, to clamp down lids, even 
cut prices, on many items. Yet OPS and Truman continue 
to predict a rise in prices—all in a period of deflation— 
and hope increases will come true so they can be used as 
political weapon against Congress next year. 


Even though hide advisory committee has 
requested OPS for rehearing on ceilings, not much 
if anything can be done now. First, Senate banking 
committee must decide what to do about softening up the 
Capehart Amendment. After initial hearing on Sept. 13-14 
and subsequent report by subcommittee, full committee 
meets on Sept. 20 to consider subcommittee report. 


Feeling in Washington is that the full Senate 
banking committee will allow administration proposal 
(Maybank Amendment) to reach Senate floor for discussion 
without bothering to approve or disapprove . . . merely 
a device to let people shoot off steam. 


Sixth-round wage increase of close to 7% 
now being forecast by Eric Johnston and cohorts fits right in 
with Administration policy allowing wages to go up even 
faster than living costs. Wage experts seem to be ignoring 
predictions of brother price experts who see further easing 
of prices, particularly clothing and food. Former feel that 
Government policy of tying wage controls to living cost 
rises will allow basic wage rates to rise average of 5% 
plus another 1-2% for fringe benefits. Unions will certainly 
not dissent to this thinking which paves the way for new 
wage demands. 


“Problem of some significance” right now, 
according to. OPS, is question how much of increases in 
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freight rates can be passed along to consumers by individual 
retailers. OPS giving further thought to plight of retailer 
these days, is studying “hardship regulation” calculated to 
ease problem of retailer caught with “abnormally low mark- 
ups” on base date of retailers regulation. Low markups, 
of course, were result of seasonal clearances and summer 
sales used to move heavy stocks on hand. 


One big cause of cautious buying policies 
hamstringing manufactures, wholesalers and re- 
tailers now gradually disappearing. Office of Busi- 
ness Economics reports total business inventories currently 
showing definite tendency to level out. Implication is that 
inventories will soon be down to normal levels so that sea- 
sonal increase in sales will cause everybody to buy normally 
again. 


Latest inventory figures show seasonally ad- 
justed increase in inventory book values of only $200 mil- 
lion during July compared to $600 million rise in June 
and continuous increases ranging from $1.3 billion to over 
$2 billion in each of previous 10 months. Current picture, 
says Government, “reflects adjustment of manufacturing 
output . . . and of purchasing by distributors : . . to soften- 
ing in consumer demand early this year as well as recent 
easing of prices on inventory evaluation. Total business 
inventories at end of July listed at $69.5 million or $200, 
million more than June. 


Significantly, manufacturers’ inventories 
increased $450 million while retailers’ and wholesalers’ 
inventories declined more than $150 million and $100 mil- 
lion respectively. Greatest declines reported in hard goods, 
but soft goods stocks declined appreciably—a healthy situa- 
tion all around. 

e e 


Leather and shoe manufacturers may find 
trouble in getting and holding skilled or unskilled 
workers in near future. Labor Department has been 
quietly pointing out that defense employment must expand 
another 2 million in last half 1951, plus another 2.5 million 
in 1952. Drives will be made to entice workers from non- 
defense industries into those specifically at work on war 
contracts. 
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SENATE EYES MILITARY SHOE PRICES 





OPS STUDIES 
POSSIBILITY OF ACTION 


Shoe Men Point To Recent 
Lower Bids 


The controversy over whether 
shoe prices are “too high” from mili- 
tary procurement viewpoints was 
given fresh fuel this week in Wash- 
ing with the official release of some 
2,000 pages of testimony from secret 
hearings held last June by the 
Senate. 

The Senate Appropriations Com- 
mittee’s sub-committee on Armed 
Services funds had held the hearings 
on a semi-secret basis. Only this 
week were most of the charges and 
counter-charges on hides and slioe 
prices made fully available to public 
examination. 

Some of the references to rising 
prices that prevailed last Spring are 


out-of-date in mid-September but the ~ 


basic reasoning of military procure- 
ment officials remains about the same. 

Hints of possible renegotiation 
were conveyed at that time, when 
Robert A. Lovett, then Deputy Secre- 
tary of Defense but only recently 
named to the full cabinet post when 
Secretary Marshall resigned, re- 
marked that all shoe contracts are 
“Subject to renegotiation.” 


Lovett the Boss 

Lovett now is in command on all 
defense matters and his views on 
shoes and other prices are being re- 
examined by industry representa- 
tives seeking possible clues to any 
future action. 

The testimony shows that Sen. 
Edward J. Thye (R., Minn.) pointed 
out that “hides have gone up 25 
percent or even in some instances to 
45 percent and yet we find that shoes 
have more than doubled in price.” 
Thye said the situation “should be 
investigated very closely” to deter- 
mine if there is any excess profit be- 
ing made. 

When Sen. Milton R. Young 
(R., N. D.) asked if any decrease in 
hide and shoe prices “were in sight 
as a result of price control actions,” 
Lovett replied that the opposite, if 
anything, was more likely. 

The subcommittee was given a 
statistical study on shoe prices. Army 
Secretary Frank Pace spoke of a 
raise in prices of shoes from $6.20 
to $11.35, which he described as 
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“quite substantial” for a pair of 
combat boots. 

When committee members asked 
in what period rises in prices had 
occurred, and the army then said: 
“The average price paid by the Army 
Quartermaster for the procurement 
of combat boots rose from $10.91 
per pair as of Jan. 1, 1951, to $11.36 
per pair as of April 1, 1951, an in- 
crease of four percent.” 

Sen. Young then asked if the mili- 
tary had not placed a “big order” 
for shoes last Jan. thus possibly 
contributing to the price rise. The 
military replied that orders had been 
placed then for more than 13,000,- 
000 pairs of military shoes, of which 
about 2,000,000 subsequently were 
cancelled, 

John McCone, Under-Secretary of 
the Air Force, said that World War 
II prices for Air Force shoes was 
$4.10, but that the present price was 


_ $7.25. 


Some figures were available on 
what the military had ordered for 
delivery in 1951 and early 1952. 
They listed 4,894,501 pairs of com- 
bat boots, 2,579,768 pairs serv- 
ice shoes, 3,689,024 pairs low 
quarter shoes, and 94,614 pairs wom- 
en’s shoes, 

Of the total of 11,257,907 (not in- 
cluding the 2,000,000 cancelled) the 
Army took the greater share. 

Although the Office of Price Sta- 
bilization was reported at week’s end 
to be studying testimony on military 
item price rises as set forth in the 
committee’s report, industry sources 
felt that no action would be taken at 
the moment. Bids by shoe manu- 
facturers on recent combat boot 
orders have indicated a fairly steady 
decline in prices since mid-summer. 

For example, prices bid on a 
Sept. 5 Army opening showed a 
drop of as much as $1.37 per pair 
since July. Lowest bidder at the 
opening was the John Addison Foot- 
wear, Division of D & M Leather 
Co., which bid $8.415 per pair com- 
pared with a July bid of $9.59. J. F. 
McElwain Co., of Nashua, N. H., 
was second lowest bidder with an 
offer of $8.47 per pair compared with 
a July bid of $9.79-$9.84, 

The big question was what might 
happen if prices tightened again, as 
appeared likely. Neither Army nor 
Government officials spoke of any 
direct action—but another wave of 
inflation might well touch it off. 
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LEATHER SALES SLOW 
DESPITE HIDE RAISES 


Most Tanners Delay Hide 
Buying 


‘Despite a fairly good volume of 
sales at higher prices made this week 
in hide markets, the situation in hide 
and leather markets remained unre- 
solved, according to tanners and hide 
men interviewed by Leather and 
Shoes. 

Last week’s strengthening of the 
hide market continued this week as 
several large sole and side leather 
tanners placed orders at the new 
levels. It was this buying that held 
up the hide market, trade sources 
pointed out. 

In general, however, the majority 
of tanners were not entering actively 
into the hide market. Leather sales 
during the week certainly did not 
justify any hide advances, they said. 
Activity in finished leathers contin- 
ued depressed and prices showed 
little improvement. 

Some side leather tanners had in- 
creased their lists an average of 2c 
late last week following the strength- 
ening of hides. These tanners found 
little success in interesting buyers at 
the new prices. For the most part, 
buyers were interested in side up- 
pers at former prices—but not above 
them. 

Large sole leather tanners were 
also active in the hide market. They, 
too, found little to justify renewed 
buying. Sole was selling at its low- 
est levels in months. 

One large tanner said his company 
was buying hides at this time because 
it had no choice. It was a matter of 
replenishing hide stocks at the tan- 
nery or shutting down completely. 
Although he was hoping for leather 
business, little had developed as yet. 

Another tanner scotched rumors 
that tanners were buying rawstock 
in anticipation of large military ord- 
ers. Military buying was expected to 
continue at an even keel without any 
appreciable increase. 

Meantime, hide brokers in Boston 


‘doubted that the hide market would 


remain at present levels unless some 
leather sales developed. Late in the 
week the situation had reached an 
impasse—hides were holding tena- 
ciously to their new found strength 
but tanners were, in general, holding 
off substantial orders until their 
leather sales picked up. 
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HIDE ASSOCIATION 
AGAINST CEILING CUTS 


Asks OPS Consult Trade 
Before Acting 


Spurred on by reports that the 
Office of Price Stabilization is con- 
sidering establishment of lower hide 
price ceilings, the National Hide As- 
sociation this week petitioned OPS 
officials to call the Hide Industry Ad- 
visory Committee into session before 
acting. 

The Association, through its 
spokesman and executive director, 
John K. Minnoch, rejected the need 
for any reduction of ceilings at this 
time. Minnoch pointed out that al- 
though hides were selling well be- 
low existing ceilings, the hide mar- 
ket has shown signs of renewed 
strength and said hide men were 
anxious to recover some of their re- 
cent losses. 


Questions Raised 


The question of ceiling reductions 
arose from a recent remark by 
Stabilization Director Michael V. Di- 
Salle to the effect that beef ceilings 
would be raised. A few days later, 
J. L. Koster of OPS’ beef section 
said that hide ceilings would be 
lowered when the raises on beef 
were established. 

At first OPS officials took the posi- 
tion that industry advisory committee 
members have no rights to petition 
for such a meeting, but others said 
that OPS regulations provide that if 
three members do ask for a meeting, 
the OPS shall grant it. 


Answer Not Given 


One part of that prediction has 
come to pass, when DiSalle indicated 
that the order raising prices on beef 
would be issued shortly. However, 
he failed to say whether that order, 
or any subsequent one, would lower 
price ceilings on hides and tallow. 

DiSalle did say the beef ceiling 
rise was due to that fact that hide 
and tallow prices have been de- 
pressed, pinching many packers. 
Meanwhile, OPS itself is involved in 
an inter-office controversy of its own 
over any hide and tallow price roll- 
back. 

The whole issue was pointed up 
by the recent announcement of Earl 
C. Gibbs, of Cleveland, independent 
packer, that he planned to close out 
his business “until the OPS gives me 
some form of price relief.” Gibbs has 
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started to carry his fight to Wash- 
ington, calling personally on OPS of- 
ficials and members of Congress. 

Sen. Bricker of Ohio told the 
Senate on Monday that the Gibbs 
shutdown brings “it very forcibly 
to the attention of the Senate some of 
the confusion which is resulting be- 
cause of impractical rules and regula- 
tions issued by the Office of Price 
Stabilization.” 


Air Force Designs New 
Flying Boot 

A new flying bootydesigned to give 
pilots more foot pedal sensitivity, is 
now being purchased by the Air 
Force, according to Air Materiel 
Command’s Supply Division. 

The new boot, known as Type A-17, 
embodies both boot and overshoe in 
one and eliminates the A-1 and A-6A 
overshoes now used by pilots and 
crewmen. It contains a thermal in- 
sulation designed to keep the feet 
warm without a shoe being worn. 

The A-17 will be purchased to 
meet existing Air Force needs and 
all pilots eventually will wear it ex- 
clusively in temperate zones. The 
boot is of black rubber, 12 inches 
high, with a rubber non-skid sole and 
heel and laced front. 


Popular Price Applications 
Mailed 


Official application blanks for the 
coming Popular Price Shoe Show of 
America, to be held Nov. 25-29 at 
the Hotels New Yorker and McAlpin, 
New York, have been mailed to some 
600 companies which occupied dis- 
play space at the Show last May, 
according to Edward Atkins and 
Maxwell Field, co-managers. 

The PPSSA for Spring and Sum- 
mer 1952 will be held under the 
joint sponsorship of The National 
Association of Shoe Chain Stores 
and the New England Shoe and 
Leather Association. 

Companies included in the first 
mailing will have until Sept. 22 to 
take up options on rooms they occu- 
pied that May. On Sept. 21, appli- 
cations will be mailed to firms in 
the shoe and related industries which 
did not exhibit last May. 

The semi-annual event is admin- 
istered by a Joint Industry Com- 
mittee headed by Frank J. Schell, 
president of the Shoe Chain Associa- 
tion, and Frank S. Shapiro, president 
of the New England group. 


LEATHER and SHOES 


REDEFINE END-USES 
OF VEGETABLE TANNINS 


Tanners Still Have Full 
Average Use 


The National Production Author- 
ity this week amended Order M-57 to 
redefine the end-uses of vegetable 
tanning materials. Included are oak 
and hemlock bark, quebracho wood, 
chestnut, hemlock, sumac, etc. 

The order states that vegetable 
tanning materials, including the raw 
materials and their extracts and 
blends, may be used only for .the 
following purposes: 

1. In the tanning of hides and 
skins or other processing of leather. 

2. In the blending of tanning ma- 
terials. 

3. In the manufacture of pharma- 
ceuticals, water treatment products 
and tannic, gallic or pyrogallic acid. 

4. In the drilling of oil or gas wells 
or in making a product suitable for 
use in drilling of these wells. 

Tanners and processors of hides © 
and skins were not further limited in — 
their use of tanning materials men- © 
tioned. However, oil or gas well — 
drillers continue to be limited in use © 
of quebracho in any calendar quarter © 
to 60 percent of average quarterly © 
use during the base period of the — 
first six months of 1950, ; 

Calculation of use for both the 
base period and current quarter will _ 
be in terms of “tan units” as com- ~ 
monly used in the trade rather than — 
by weight as provided in the origi- © 
nal order. Effective date of the — 
amendment is Sept. 11. i 

Purpose of the order is to con- — 
serve vegetable tanning materials in © 
the interest of national defense and © 
civilian requirements. Processors © 
may not increase the proportion of © 
chestnut extract in any blend above © 
the proportion used in 1950 or the © 
six-month period ended June 30, © 
1950. 


Colonial Tanning Reports 
Record Sales 

Colonial Tanning Co., Inc., Bos- 
ton, Mass., and associated companies 
report sales totaling $21,028,102 for 
the year ended Aug. 31, 1951, largest 
volume of sales recorded by the com- 
pany in 27 years of business. Sales 
for the year ended Aug. 30, 1950, 
were $16,000,000. 

The company reported that ship- 
ments of leather by all its divisions 
during Aug. amounted to 5,819,46914 
feet, an encouraging sign for busi- 
ness in the near future. 
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SURVEY STUDIES EFFECT OF 
SHOE SHOWS ON RETAILERS 


Although 73 percent of shoe re- 
tailers and buyers who attended the 
last Popular Price Shoe Show of 
America in New York spent only 
20 percent of their advance season 
buying budget before the Show, most 
placed some orders at the Show while 
over 70 percent indicated they would 
do further buying immediately after 
the Show. 

This was one of the findings of 
an impartial survey on Show buying 
conducted during the last PPSSA by 
John T. Fosdick Associates, an in- 
dependent research agency. Detailed 
personal interviews were held with 
366 buyers and retailers at the Show. 

The project was undertaken by 
PPSSA in order to learn to what ex- 
tent the shoe industry utilizes shows 
and market weeks in its buying plans, 

Not only had almost three quar- 
ters of buyers questioned placed 20 
percent or less of their orders but 
53 percent said they had placed no 
orders at all for footwear before at- 
tending PPSSA. However, 64 per- 
cent said they had already placed 
orders at the Show or planned to do 
so before leaving. 

When asked what proportion of 
their budget they had spent during 
the Show, 39 percent reported they 
spent less than 20 percent, 30 per- 
cent spent 21-40 percent, and 12 
percent spend 41-60 percent. Fully 
70 percent expected to place orders 
immediately following the Show. 

Analyzing the principal reasons 
why some retailers did not place 
orders at the Show or immediately 
thereafter, the survey found 39 per- 
cent questioned would not buy due 
to heavy inventory while 27 percent 
were holding back until their buying 
policies were crystallized. 

Nearly every buyer questioned at 
the Show planned to visit exhibits of 
other than regular supply sources. 
Fully 124 said they planned to visit 
all displays they could. Another 52 
buyers said they would visit one to 
10 additional exhibits; 38 said 11-20 
more; 21 said 21-30 more; and 19 
said they would visit more than 30. 
Only 32 buyers stated they would 
confine their visits to their regular 
sources of supply. 

Significantly, of more than 300 
buyers questioned, 51 percent said 
they had already placed orders with 
new sources or planned to do so. 

Analysis of buyers attending the 
PPSSA showed 48 percent principals 
or owners of their own businesses. 
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Seven percent were company officers 
and 25 percent were buyers or mer- 
chandisers. 

Fifty-three percent of all Show 
visitors said they were interested 
mainly in women’s shoes under $5, 
62 percent favored women’s shoes 
between $5 and $9, and 47 percent 
in women’s shoes over $9. 

Forty-one percent were also in- 
terested in men’s shoes up to $12 and 
32 percent in men’s lines over $12. 
More than half were interested in 
all children’s shoes. Visitors came 
from 35 states plus Canada, South 
and Central America. 


Nine Firms Win Annual 
Report Awards 


Nine leading shoe firms including 
manufacturers and chains along with 
one tanning firm have qualified for 
“Highest Merit” citations in the 
Eleventh Annual Survey of corpora- 
tion annual reports conducted by 


“Weston Smith of Financial World. 


Stockholder reports of the selected 
companies for 1950 have been named 
candidates for final judging. One 
will be selected for a “Best of In- 
dustry” award and presented with a 
bronze “Oscar of Industry” at the 
Financial World Annual Report 
Awards Banquet to be held Oct. 29 
at the Hotel Statler, New York. 

Last year, the 1949 annual report 
of International Shoe Co., St. Louis, 
was adjudged best report in its in- 
dustry. 

The following firms will compete 
in the final judging: Allied Kid Co., 
Philadelphia, Pa.; A. S. Beck Shoe 
Corp., New York; Brown Shoe Co. 
and International Shoe Co., St. 
Louis; Edison Bros. Shoe Stores, 
Inc., St. Louis; General Shoe Corp., 
Nashville, Tenn. 

G. R. Kinney. Co., New York; 
Mailman Corp., Montreal, Canada; 
Melville Shoe Corp., New York; and 
Shoe Corp. of America, Columbus, 
Ohio. 


Shoe Association Moves To 
New Address 


The National Shoe Manufacturers 
Association has moved to new of- 
fices at Room 302, Canadian Pacific 
Building, 342 Madison Ave., New 
York City. New telephone number 
is Murray Hill 7-0330. The Associa- 
tion was formerly located in the 
Chrysler Building. 
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CATTLE CEILING 
PRICES ARE RELAXED 


Packers May Pay More To 
Obtain Quotas 


Ceilings on purchase prices of live 
cattle as indicated in CPR 23 have 
been relaxed until Oct. 1, the Office 
of Price Stabilization has announced. 

The action was taken to permit 
slaughterers who, in the absence of 
cattle slaughter quotas, have been - 
unable to obtain at least 50 percent 
of their normal cattle supply, based 
on the volume they slaughtered dur- 
ing the corresponding 1950 period. 

During the temporary exemption, 
OPS said, such slaughterers will not 
be considered “in violation of live 
cattle ceiling prices” if they pay more 
than maximum prices permitted un- 
der CPR 23. This will be in effect 
only for Aug. to Sept. accounting 
periods. 

Packers who have been able to 
obtain only between 50 and 75 per- 
cent of their normal supply will be 
allowed to exceed their live cattle 
ceilings by a tolerance of one per- 
cent. Those who have obtained more 
than 75 percent are not affected. 

The relaxed ceilings will not apply 
to multiple plant companies unless 
total volume for all plants is less 
than 80 percent of last year. Slaugh- 
terers qualified to pay above ceiling 
prices must continue to file compli- 
ance reports showing maximum ceil- 
ings under CPR 23 and prices they 
paid for cattle during accounting 
periods. 

The temporary modification will 
have no effect on ceiling prices of 
beef sold at wholesale and retail, 
OPS said. 


Key Speakers At Canadian 
Shoe Convention 

Mayor Romuald Bourque, Mayor 
of Outremont, Quebec, author of 
“Our Century” and one of Canada’s 
busiest after-dinner speakers, will de- 
liver the keynote address at the 
second annual Canadian Shoe and 
Leather Convention to be held Oct. 
21-24 at Montreal, Quebec. 

Mayor Bourque will speak at the 
opening luncheon on Monday, Oct. 
21. He will be followed at the Tues- 
day luncheon by Stuart Richardson, 
executive officer of Northern Electric 
Co., Montreal. 

The Mayor’s address will cover 
“The Canadian Shoe Industry in An 
Expanding Economy” while Richard- 
son will talk on business opportuni- 
ties in Canada today. 
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MILITARY 
BIDS AND AWARDS 





Men’s Gloves 

October 8, 1951—QM-11-009- 
52-280, covering 10,000 pairs of 
men’s cotton gloves with leather 
palm, knitted wrist type, Spec. 9-117, 
dd. July 7, 1948. Type 11, Class A, 
DO priority. Opening at Chicago 
Quartermaster at 10:00 a.m. Deliv- 
ery to Commanding Officer, Pica- 
tinny Arsenal, Picatinny, N. J., at 
rate of 5,000 pairs in Dec. 1951 and 
5,000 pairs by Jan. 31, 1952, for the 
Army. 


OPEN LEATHER BIDS 

Bids on Invitation No. 52-78 cov- 
ering various types of leather for 
shipment to Greece under ECA were 
opened Sept. 7 by the Chicago Quar- 
termaster Purchasing Office. There 
were 17 bidders in all. 

Following are types and quanti- 
ties of leather sought: Item 20, russet 
calfskin leather, 3 oz., 62,150 sq. ft.; 
Item 21, 145,300 lbs. russet harness 
leather, 12 oz.; Item 22, 5,500 sq. ft. 
rawhide leather, 7 0z.; Item 23, 
39,729 sq. ft. russet skirting leather, 
10 0z.; Item 24, 35,520 sq. ft. russet 
strap leather, 6 oz.; Item 25, 143,250 
sq. ft. russet strap leather, 7 oz.; and 
Item 26, 51,150 sq. ft. russet strap 


leather, 8 oz. Deliveries are sched- 
uled for Nov. 30 to the New York 
Port of Embarkation, Brooklyn. 

Prices were not available on five 
bids and were returned to bidders 
for verification. 
corded bids: 

Item 20, Winslow Bros. & Smith 
Co., Boston, 31,075 sq. ft. at $.83 
per sq. ft.; Item 21, Caldwell Lace 
Leather Co., Inc., Auburn, Ky., all 
at $.98; Item 22, S. H. Frank & Co., 
San Francisco, Cal., all at $.67; 
Item 23, Caldwell Lace Leather Co., 
all at $.97, Bona Allen, Inc., Buford, 
Ga., all at $1.00, and The Shingle 
Leather Co., Camden, N. J., all at 
$1.25. 

Item 24, low bidder was A. I. 
Scherer Leather Co., Milwaukee, all 
at $.80; New Jersey Tanning Co., 
Newark, all at $.809; Bona Allen, 
Inc., all at $.81; Geo. Laub’s Sons, 
Buffalo, all at $.83; and J. Lichtman 
& Sons, Newark, all at $.839. All 
other bids progressively higher. 

Item 25, Scherer Leather Co., all 
at $.63; Bona Allen, all at $.83; Geo. 
Laub’s all at $.83; New Jersey Tan- 
ning Co., all at $.849. Other bids 
higher. 

Item 26, Bona Allen, all at $.85; 
Scherer Leather Co., all at $.86; Geo. 
Laub’s Sons, all at $.88; New Jersey 
Tanning Co., all at $.889. Other bids 
higher. 





Joins Sterling Staff 











Following are re- 


J. D. “Doug” Bartley, who re- 
cently joined the sales staff of Ster- 
ling Last Corp. in the St. Louis area. 
Bartley was formerly with the Moul- 
ton Bartley Shoe Co., also in St. 
Louis, where he was in charge of 
He has a wide 
background in the shoe manufactur- 
ing field. Offices are at 710 N. 12th 
St., St. Louis. 


styling and sales. 





THE KNOW-HOW...THE MAIN CHANCE 


The right combination of men and money is the essential ingre- 
dient of all commercial progress. 


Crompton Factoring backs up management with money and the 
resources of experience—dating back in this organization to 1807. 


This accounts receivable financing builds up your cash position 
day after day — as invoices are shipped. You no longer have frozen assets — a 
credit and collection problem — credit overhead — or risks. 


But you do have more time and energy for the big job of turning out and dis- 
tributing more goods — and the financial strength to see it through. 


The acid test is how this service accelerates business growth and helps earnings. 


Come in and see. 


Te Fenan Fecle 


CROMPTON-RICHMOND CO,, INC. 


1071 Avenue of the Americas, New York 18, N. Y. 
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OPS SETS $12 LID 
ON CHESTNUT EXTRACT 


Dollar And Cents Ceiling 
Applied To All 


The Office of Price Stabilization 
has announced a ceiling price of $12 
for cord (128 cubic feet) on chest- 
nut extract wood, effective Sept. 12. 

The new ceiling applies to all pur- 
chases of chestnut wood extract by 
members of the industry wherever 
located in the U. S. OPS said the in- 
dustry centers in North Carolina, 
Kentucky, Tennessee, Virginia, West 
Virginia, Alabama and Georgia. 

As prescribed in Supplementary 
Regulation 58 to the General Ceiling 
Price Regulation, the ceiling is fig- 
ured F.O.B. car or delivered to mill 
according to seller’s practice during 
the period Jan. to June, 1951. 

Prevailing price for most sellers of 
chestnut extract wood under GCPR, 


added OPS, is at the same level as 
the spelled out ceiling price. Effect 
of the new ceiling will merely be to 


make the $12 top applicable to all 


producers. 

OPS defined the extract as the 
only domestic tanning suitable to 
the processing of important grades 
of heavy leathers. A blight several 
years ago destroyed all chestnut 
trees in the U. S. and extract wood 
is obtained by cutting dead timber. 

Only one chestnut tanning extract 
plant out of 10 such in the U. S. will 
be effected by the price ceiling of 
$12 per cord. Sellers in the other 
nine areas producing more than 80 
percent of total annual consumption 
have already established a GCPR 
ceiling of $12 per cord, OPS said. 
The one plant selling below this 
price is having difficulty in obtain- 
ing sufficient qualities of chestnut 
extract to meet production require- 
ments, 





SWINE GOES SWANK 











a, 


Sales of women’s pigskin shoes were markedly increased at Geutings, 
Philadelphia, by prominent use of the above display in windows and 
in the Starlet Room of the store. Result was a very successful pro- 
motion of John R. Evans & Co. pigskin. 


® Klayman Shoe Co. has been or- 
ganized to manufacture shoes at 20 
Phoenix Row, Haverhill. Max Klay- 
man heads the new firm. 


@® Marx B. Hausman has been 
elected treasurer of A. S. Beck Shoe 
Corp., New York, leading shoe chain. 
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TIGHT SKIN 

“Now, class,” asked teacher of 
her grade school pupils, “can you 
tell me one of the principal uses 
of cowhides?” 

“Sure, teacher,” replied a Quiz 
Kid brightly. “It holds the cow 
together.” 
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FOREIGN 
NEWS 


Offenbach Leathers Fair 


A total of 360 leather goods man- 
ufacturers from West Germany, Aus- 
tria, Italy, France and Belgium are 
presently exhibiting their wares at 
the fifth Offenbach Leather Fair 
which opened recently at Offenbach, 
Germany. Goods on display in- 
cluded all types of leather articles 
including footwear, suitcases, hand- 
bags, briefcases and luxury leather 
products. 

Industry spokesmen revealed that 
despite domestic difficulties, exports 
have increased greatly in 1951. From 
Jan. 1 to July 1, exports totaled about 
$2,700,000, almost equal to exports 
for all of 1950. 


Algerian Hide Quotas 


The Algerian Government has an- 
nounced quotas on the export of do- 
mestic hides and skins to countries 
other than France and the French 
Union. Quotas in specific types (in 
metric tons) are as follows: Calf 
skins, 75 tons; Horsehides, 20 tons; 
salted dry cattlehides, 80 tons; sheep- 
skins, 140 tons and goatskins, 114 
tons. 


African Rubber-Soled 
Shoes 


French West Africa boasts only 
one rubber-products factory—one 
which makes rubber-soled footwear. 
The factory is operated by Bata and 
is located at Rufisque, some 15 miles 
from Dakar. Production was 521,- 
000 pairs of shoes in 1950 of which 
430,000 pairs were rubber soled. 
Output for 1951 has been increased. 


East German Leather Hit 


Quality of the leather produced in 
Soviet-controlled East Germany has 
been sharply criticized of late. Shoes 
sold in the area are generally of poor 
quality though expensive. Even the 
official Red Army newspaper “Taeg- 
liche Rundschau” recognized the 
condition recently by admitting that 
“quality has not been improved but 
on the contrary has deteriorated.” 

East German newspapers have 
joined the parade, printing daily 
beefs about leather and shoes pro- 
duced under the Five Year Plan. 
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SHOE PRICES WELL 
ABOVE 1950 AVERAGE 


Buying Habits Of Average 
Families Studied 


The prices that average consumers 
paid for footwear as recently as June 
1951 were far ahead of the entire 
1950 average, according to a special 
report released by the Department of 
Labor this week. 

The report was concerned with a 
study of the buying habits of “mod- 
erate income” families living in 18 
large U. S. cities. In a section de- 
voted to shoes, it found footwear 
prices paid by the average consumer 
well above the 1950 price index. 

Using a basis of 1935-1939 equals 
100, the study listed men’s street 
shoes at 236.1 for the 1950 average, 
266.6 in March 1951 and 269.6 in 
June. Men’s work shoes were in- 
dexed at 225.5 for 1950, 257.2 for 
March 1951 and 260.5 for June. 

Women’s street shoes were listed 
at 188.5 for 1950, 209.9 for March 
and 211.1 for June 1951. Children’s 
shoes were 215.1 in 1950, 242.4 in 
March and 244.7 in June. 

The cost of shoe repairing was in- 
dexed at 201 for the 1950 average, 
but at 220.7 in March and 222.7 in 
June 1951. 

Cities included in the survey were: 
Baltimore, Birmingham, Boston, Chi- 
cago, Cincinnati, Detroit, Houston, 
Jackson, Los Angeles, Memphis, 
Minneapolis, Mobile, New York, 
Philadelphia, Pittsburgh, Portland, 
Me., St. Louis and San Francisco. 


Army Develops New Foot 
Powder 


A new foot powder which reduces 
perspiration and offers partial pro- 
tection against foot injuries to troops 
in cold weather areas has been de- 
veloped by the Army Medical Service. 

In recent Arctic tests, the foot 
powder was found to reduce sweat- 
ing by as much as 24 percent, ac- 
cording to Maj. Gen. George E. Arm- 
strong, Army Surgeon General. The 
powder is expected to be a great aid 
in reducing cold injuries to the feet 
such as trenchfoot occurring in wet 
cold areas and frostbite in dry cold. 

By reducing foot perspiration, the 
new powder is expected to make the 
soldier’s winter equipment of heavy 
socks and boots more effective against 
cold injury. 

The new powder has a powered 
talc base and contains ammonium 
chloride and potassium alum, the 
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TOPS IN MERCHANDISING 








William Manowitz, (left) president of Hussco Shoe Co., Honesdale, Pa., 
receives special award for exemplary merchandising methods from Prof. 
Howard K. Rice, chairman of the retailing department of Long Island Uni- 
versity. Manowitz received the annual award for a number of specific inng- 
vations he introduced in recent years in the merchandising of moccasins maé 

by Hussco. The Hussco Co. produced approximately 40 percent of the nation’s 


moccasin output. 


in the shoe industry.” 


The official citation reads: “To William Manowitz, for 
notable contributions to the advancement of modern merchandising methods 


+ 
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anhidrotic agents, as well as boric 
acid, salicylic acid and starch. It 
will be delivered to troops this fall. 


City College Offers New 
Leather Course 


A new “Leather and Shoes” course 
for personnel in the hide and skin 
and leather industry has been an- 
nounced by the Evening and Exten- 
sion Division of The City College, 
17 Lexington Ave., New York. The 
course will open on Sept. 15. 

Highlighting the many varieties of 
leather, the course will include dis- 
cussions on sources of supply, prep- 
aration of raw materials for manu- 
facturing, terminology, government 
rulings affecting the leather trade, 
selling points, care of leathers, and 
many other phases of the industry. 

Persons in related fields from raw 
material brokers to retail shoe buy- 
ers will also find the course helpful 
since it presents a complete analysis 
of leather from the raw hide to the 
finished product. 

The Tanners Council will provide 
guest speakers drawn from all seg- 
ments of the trade for classroom lec- 
tures. Robert A. Love is director of 
the college division. 
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es 
® Garden State Shoe Corp., Pater- 
son, has filed petition for reorganiza- 
tion under Chapter XI of the Bank- 
ruptcy Act. The firm makes women’s 
California process footwear. : 


®@ Harry V. Bretney, retired h 
of The Bretney Co., Springfi 
leather firm, recently celebrated 
82nd birthday at a party attended 
some 50 friends and associates. 
tannery was founded 121 years ago 
The Bretney Tannery and has be 
headed by three generations of B 
neys. é 
© The Hide & Leather Association 
of Chicago reports a record oa 
ance is expected at the group’s annu 
Play Day to be held Thursday, Sept. 
20, at the Glen Flora Country Club, 
Waukegan, Ed Aulson is chairman of 
the outing which will feature lunch- 
eon, a full day of golfing and other 
sports, and choice of lobster or steak. 


® Ruth Hammer, president Ham- 
mer Associates, Inc., has left for Paris. 
She will be in Europe for one month, 
during which she will visit parts of 
France, England and Italy looking 
over new shoe fashions for the Popu- 
lar Price Shoe Show of America. She 
will cover a special leather, shoe and 
accessories exhibition in Paris and 
Venice. 
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LEATHER MARKETS STILL{DEPRESSED 
DESPITE STRONGER HIDE POSITION 


Tanners Say Leather Sales Do Not Justify Rise 
In Hide Prices 


Rawstock buying at new levels 
not yet general among tanners. 
Some upper leather men hold to 
higher lists but sell little leather. 
Better sales still in lower grades. 


New York 

Upper Leather: Tanners report 
business but it is not brisk. Buyers 
taking on requirements and that is 
about all. Prices being obtained on 
41% to 5-ounce large spread leather 
appear mostly within the range of 
52c and down. Some holding for 56c 
and down, say they cannot sell at 
less than present prices of raw stock. 
Some say even at 56c and down they 
are selling less than what they should. 
Those selling at under 50c and down 
have advanced their prices up to 52c 
and down. 

Sales since leather show have 
cleaned up most of the leather hang- 
ing over market, more normal trad- 
ing now possible. Shoe manufac- 
turers not too busy but retail sales 
good. Many in trade feel business 
will improve soon. 


Calfskins: Tanners and distrib- 


utors report demand for women’s 
weight calf not too active. Business 
better but sales effected mostly of 
skins selling at very low prices. Lists 
on smooth women’s weight calfskins 
mostly start at $1.00 and down but 
many of the sales of late have been 
in the 40-cent range and even below. 
Suede business slow. Some tanners 
list $1.20 and down but others, and 
very good tannages, are available at 
5c to 10c under this price range. Re- 
ports from New England area are 
that a lot of smooth calfskins in the 


lower brackets were sold but in the 
New York area this not the case as 
factories did not show much interest. 

Sole Leather: Business slow. 
Bends on the heavy end are said 
mostly 70c though some tannages 
traded below that. Middle weights 
about 85c and light weight are 
around 93c. Bellies reported around 
47-48c for good steers but some 
tanners still ask 58c for good steer 
bellies. Double shoulders selling 80c 
to 85c and even higher for some 
choice runs. Others ask up to 95c 
and say they have sold single light 
shoulders at 85c. Business not brisk 
and prices do not fully represent a 
market in view of the limited trading. 


Sole Same 

Boston sole leather tanners report 
nothing in way of civilian leather 
sales to support stronger hide prices. 
Some tanners say sole prices are 
even lower than two weeks ago. Most 
still willing to bargain to keep leather 
moving. 

Curiously, sole leather tanners 
have been buying hides at new levels. 
Large tanners say it’s a question of 
buying now or shutting down for 
lack of hides. These tanners ask 
higher leather prices but find very 
few takers. Still, they have no choice 
they say. 

One large tanner feels that the 
present season is about gone. All 
tanners can do, he says, is get ready 
for the next season. This may be 
one reason for rawstock buying by 
sole tanners. As it is, most tanners 
are in low inventory position, must 
buy to keep going. 

Prices still indefinite but on low 
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side. Heavy bends bring in low 70’s 
or even below 70. Tanners try to hold 
near 80c. Mediums around 85c and 
below. Light bends sell best at 93- 
95c. 

Sole leather tanners of Phila- 
delphia report a very slight increase 
in business, but so little that on the 
whole, the general description is still 
“very poor.” There are a few sales 
made in factory and even finding 
bends, as well as other parts handled 
by sole leather tanners. Sales are so 
few that prices are “what one can 
get.” For this reason, tanners still 
refuse to quote any price. 


Sole Offal Low 

Sole offal tanners and dealers in 
Boston say nothing new or encourag- 
ing to report this week. Naturally, 
entire tanning industry concerned 
about stronger hide market. Yet, 
tanners in general still hold off raw- 
stock buying, say they see nothing 
in the way of leather activity to 
justify rawstock buying. Many feel 
something has got to give — either 
leather sales will pick up at higher 
prices or hide prices will decline 
again. The next week or so should 
tell the story. 

Meantime, tanners still give con- 
cessions when they find buyers in- 
terested. List prices are almost non- 
existent; sales are made on individ- 
ual basis. Difficult to peg exact prices 
on sales but average range remains 
47-48c for steer bellies, 40-43c for 
cows. Best interest in lower levels. 

Single shoulders in mid-70’s for 
lights with heads on. Tanners re- 
luctant to sell at these prices. Double 
rough shoulders fairly steady between 
85-90c. Some tanners ask 95c. Heads 
and shanks unsteady. 


Calf Mixed 

There is a good deal of activity in 
the Boston calf leather market but 
unfortunately, most of it is in the 
cheaper grades. Though tanners try 
to hold to list prices, most are willing 
to shave them when a sale beckons. 
Few chance scaring off customers by 
holding to high quotes. 


Result is most better grade women’s 
weight smooth calf is pegged at $1.00 
and down but sales are made well 
below this. Best buying is at 60c and 
well below this. Here, sales are 
quite active. 

Men’s weights slower but same sit- 
uation prevails. Top grades at $1.10 
and down to small business. Grades 
around 90c better. Best business be- 
low this, all the way down to 45c. 

Suede calf slow even though this 
is the season. Lists are generally at 
$1.10 and down but buyers get good 
grades at 5-10c below this. Fair 
sales made in lower grades. 

Sheep Steady 

Boston sheep leather tanners re- 
port both prices and sales fairly 
steady. Situation is a little improved 
over recent i saleswise. There 
is not too much price resistance evi- 
dent; a fact which encourages tan- 
ners who cannot sell leather below 
existing price levels at present raw- 
stock prices. Most buying still for 
replacement but there is steady de- 
mand for that. 

Military orders for heel pads keep 
sales on constant level despite low 
interest from civilian shoe manufac- 
turers. Cowboy boot manufacturers 
continue to prove best customers for 
russet linings. Specialty linings bring 
34c and down while volume in boot 
linings holds at 26-30c, shoe linings 
at 25-26c, Colored vegetable linings 
fair at 26-27c. Chrome linings not 
00 active at 30-34c. Novelty slower; 
hat sweat and garment quiet. 

Sides Confused 

Boston side leather tanners hold to 
price advances averaging 2c made 
last week after hide market firmed. 
Buyers, for most part, remain un- 
interested at new levels, buy only 
for need. The situation appears 
reaching an impasse for the moment. 
Buyers won’t buy at new prices; tan- 
ners won't sell below. 

There are some sales made at pre- 
vious levels; some at new, but not 
enough at either level to establish 
market. Army retan sells around 55c 
with sales reported down to 53c, pos- 
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sibly lower. Large spread elk quoted 
above 52c but few sales heard here; 
some tanners sell at 50c. Combina- 
tion kips in mid-60’s; combination 
extremes at 64c and down. Some 
tanners ask 2c more. Large spread 
sides quoted in low 60's. 


Belting Leathers Fair 

Belting leather tanners of Phila- 
delphia say business might be consid- 
ered just a little better than past few 
weeks, but not enough to make much 
difference. Increased activity among 
curriers has not reflected too much 
on rough leather tanners, since cur- 
riers are as yet doing little buying. 

On the whole, things are pretty 
quiet and prices are weak. As one 
tanner put it, the difference in this 
week’s business and last is like one 
compared to zero. Tanners claim 
they still have no prices. 

Curriers say things have continued 
to go a little better. Tanners not 
working on a full week right now 
expect to go back to full time in the 
near future. Everyone is hopeful 
that the present trend will continue. 


AVERAGE CURRIED BELTING PRICES 
CURRENT IN PHILADELPHIA 


Curried Belting 
Butt bends ..... 
Centers 12” e x 
Centers 24”-28” . 1.90-1. 
Centers 30” -1. 
Wide sides ...... 1.55-1. 
Narrow sides .... 1.45-1. 
Additional premiums: 
light 7c; extra light 1l4c. 


Glove Leathers Drag 

Procrastination on the part of 
glove buyers is giving glove manu- 
facturers the jitters. The industry 
has been full of promises for the past 
few weeks but few of the promises 
have materialized into signed orders. 
Time is getting short. 

Price must be a factor as the little 
business floating around is on the 
lower grades. Some grey suedes 
moving at 42c but biggest demand is 
for the 32c grade. Ladies hair type 
suedes quoted from 65c to 85c with 
very few sales. Domestic type ladies’ 
suedes quoted at 45c and 28c. Most 
of the business being done in the 
lower grade. 

Pigskins slow. Prices range from 
$1.05 down. A table run with the 
culls out is being offered at about 
75c. No business in cabrettas. Do- 
mestic grains from 28c down can 
be moved. Better grades neglected. 


Splits Unchanged 
Rising hide market has prompted 
some splits tanners to raise prices 
1-2c with little success to date. For 
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most part, buyers interested only in 
former prices and only when, they 
need the leather. Light suede ‘splits 
not very active in high 30’s. Heavy 
suede splits do better from 47c and 
down with emphasis on down. Lin- 
ings and gussets only fair. Work 
shoe does business. 


Kid Slower 


Kid leather tanners of Philadel- 
phia say business is slow again. 
Slight increases in activity of past 
few weeks seems to have died down. 

In suede, black was about the only 
shade that sold. In glazed many 
samplings were sent out in all colors 
—bright and pastels—and it appears 
that glazed will definitely be in de- 
mand in colors for the Spring shoes. 
However this is just in the sample 
stage at this time. 

Slipper still extremely slow. No 
one can explain it, but nothing is 
selling to slipper men who should be 
well into their season now. Cowboy 
boot manufacturers are also not 
showing much interest. 

Very little business in linings. A 
little going on in crushed, but only 
with a few tanners. Satin mats re- 
ported as dead. 

Prices are definitely down. Tan- 
ners still adjust prices in order to 
make sales. Some have come out 
with actual new quotations, while 
others are sticking to their price lists 
for publication. Among all, sales are 
made in the lower brackets, with very 
little of the higher priced leather 
moving. Rawskins are down, but 
there is still practically no buying by 
the tanners. 


Average List Prices 


Suede 40c-95c 
Glazed 40c-$1.25 
Linings 30c-60c 
Slipper 40c-75c 
Satin mats 69c-$1.20 
Crushed 45c-80c 
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PACKER HIDES STRENGTHEN 
AS SALES SPURT SUDDENLY 


Advances Noted In Most Hide Selections As Buying 
Launches Upswing 


The firming-up of the markets late 
last week resulted in a good volume 
of hides being traded. Big four 
packers alone have sold well over 
125,000 hides within the past ten 
days at advancing prices, further 
strength developing early this week. 

While a large shoe manufacturing 
tanner has been an outstanding buyer, 
principally of branded cows, there’ 
also has been some buying on the 
part of regular sole and upper leather 
tanners. Interest from the latter out- 
lets has been spotty, depending upon 
individual tanners’ rawstock posi- 
tions. Some who have held off buy- 
ing for awhile are looking for raw 
_ stock that can be shipped fairly 
prompt. Specialty tanners want 
heavy native steers and heavy native 
cows as quality of hides is best of_ 
the year now but will shortly start 
on its seasonal downgrade with the 
approach of fall and winter months. 

In regard to sole and upper tan- 
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ners, hide buyers for these outlets 
maintain that prices for their finished 
leather do not warrant advance in 
prices of rawstock. Some say ad- 
vances secured for the larger packer 
hides were not based on a corre- 
sponding improvement in leather and 
shoe business. Many of these tan- 
ners have stepped up buying of small 
packer hides at advances. Last week, 
small packer hides sold up to 20% 
off Table I ceilings. This week, some 
sold at 15% off for prompt shipment 
and several cars of choice small 
packer hides moved at only 10% 
off. 
Even the recent trend in country 
hides was reversed, sales being con- 
firmed early this week up to 22c 
flat fob. for 48-50 lb. avg. allweights 
compared with prices ranging as low 
as 20c two or three weeks ago. 
Although prices have been advanc- 
ing, some buyers cautious about 
reaching for supplies at the latest es- 
tablished higher levels. Upper tan- 
ners, for example, have welcomed 
the upturn to some extent but can- 
not see where an upturn of 15 to 20 
percent in small packer productions 
is justified because the leather mar- 
ket, even though it has firmed, has 
failed to register a commensurate 
advance. Consequently, in cases 
where such hides are needed and 
have to be purchased to meet soak- 
ing schedules, tanners apt to be 
choosey when buying raw material 
offered to them at the latest advances. 
Freight rates, brand content and 
average weights are coming in for 
close scrutiny. Trade advices point 
out that the choicest, shortest freight 
native hides bring the most money 
while the discounts apply to heaviest 


descriptions, larger percentage of 
brands, higher freight points, etc. In 
some instances, though production 
from a long freight point will bring 
the full market if the buyer wants 
the hides badly enough but in gen- 
eral tanners are complaining that 
freight costs, in many cases, mean a 
difference of as much as a cent a 
pound even more on their raw ma- 
terial purchases. 

Another problem confronting up- 
per leather tanners is the growing 
competition from substitutes. Sole 
leather tanners have been long com- 
plaining about composition soles 
taking over a substantial part of their 
market. Now upper tanners are 
noticing inroads made by synthetics, 
fabrics, etc. Same trend has been in- 
creasingly evident in luggage and up- 
holstery divisions. 


Hides Move 


Big packers sold about 75,000 
hides this week, including inde- 
pendent trading, market showing 
higher tendencies. Many things on 
the list sold, heavy native steers 
moving at 3114c, light native steers 
33c, extreme light native steers in- 
active, nominally 37c, heavy cows 
32M%c to 33c, and light native cows 
31 to 32c according to points. Ex- 
treme light steers and light cows, 
mostly cows, sold at 36.9c, butt 
brands at 27c, extreme light branded 
steers 32c, light branded steers 
3114c, Colorado steers 26c, branded 
cows 2914c for Northern, 29.70c 
for Southwesterns in some instances. 
Bulls were quiet, quoted 22c nominal. 

Market was started by one buyer 
moving in at higher prices for lighter 
average hides, following some spe- 
cialty interest. Light cows active 
early in week on a 30%4c basis, 
Chicagos, later moving to 3lc Chi- 
cago basis. Other selections, in 
most instances, showed larger gains. 

Interest, while called spotty, was 
good where noted, and sufficient to 
clean up quite a few hides lying 





QUOTATIONS 


Present 
-33 30 
31% 30 30 


Light native steers 

Heavy native steers ........ 

Ex. light native steers 

Light native cows ... 

Heavy native cows .... 

Native bulls 

Heavy Texas steers 

Light Texas steers 

Ex. light Texas steers ........................ 
Butt branded steers 


-474, 45 
-40 35 -40 50 


Week Ago Month Age Year Ago 
3114 331% 3214-3314 
232-24 
34 39 36 
30 -31 31 -31% 3314-34%4 
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-4714 55 75 
6214-65 
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around. Sellers, in the big packer 
market, have not had a good kill 
recently, and this has played havoc 
with hide supplies. 

Small packers were called 20% 
under Table I for the buying market. 
some to 15% under Table I on good 
hides, but sellers talked 10% and 
5% under Table I and were holding 
firmly for those ideas. Some busi- 
ness was rumored at 10% under 
Table I but general interest on this 
basis was hard to shake loose. The 
interest in 10% discounted hides 
was primarily from one buying 
source. Offerings, while tight, are 
potentially greater than supply. Sell- 
ers not offering everything around, 
trying to indicate a stronger market 
and shorter supply. Average quality 
lots are available, but sellers are 
quite firm in their ideas. 

Country hides are generally con- 
sidered around 35% under Table | 
for buying ideas, 30% under Table I 
for the sellers market. A happy 
medium of 331/3% is called a fair 
trading level, with some activity on 
this basis. Offerings here are more 
numerous than interest, sellers hard 
to move from their levels. 


Skins Stalled 


About the only thing to be said 
for skins is the trading in Big packer 
overweights, about 6,000, at 38'c 


for Northerns, 37!4c for the South- 
westerns. No kip sold. The market 
is nominally 43c for Northern and 
River kips, with indications that 
sellers will ask 45c. Interest very 
good and supply short, which might 
possibly dictate a 45c market. Out- 
side kip is hard to define. 

Calfskins quiet. The market in big 
packers is calculated to be in a 
stronger position, but just what will 
be the price picture is difficult to 
say without some actual business. 
Outside calf is mixed. Some small 
packers said salable at 40c, although 
these would have to be the better 
end of good quality production. 
Countries are still weak and nominal 
without interest. 


Horsehides Quiet 

A very quiet situation in horse- 
hides. Some ideas of price have been 
expressed, sellers holding the market 
at a $10.50 to $11 level for trimmed 
hides around 70 Ibs., but buyers 
talking the market best at $9.50 to 
$10 for similar hides, and not too 
much interest even on that basis. 
Fronts are nominally $8, butts $3, 
depending upon size. Front interest 
is developing slightly but there is 
still mostly room for improvement. 
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Sheep Pelts Same 

Shearlings are unchanged around 
$3.00 to $3.25 for No. 1’s, $2.00 to 
$2.25 for No. 2’s, and $1.50 for 
No. 3’s, the latter two selections prac- 
tically idle because of the lack of 
production. Spring lambs are very 
quiet, the dropping wool markets 
causing a forceful withdrawal of 
puller interest because they cannot 
make a profit on operations at this 
stage of the game. The top price 
for springers is $3 per ewt. for best 
selections. Pickled skins are easy, 
called tops at $14 per dozen. big 
packer production. 


Sheepskins Slow 

Selling quarters visiting Fulton 
County report dearth of buying as 
manufacturers and tanners complain 
that there is very little glove or 
leather business. They anticipate 
some improvement later on but situ- 
ation there is very bad. Lots of 
room for improvement as_ even 
should buyers get some of the 
government contracts that are antic- 
ipated, it will not help them very 
much as civilian trade that supplies 
the work. 

Wool sheep markets easier and 
while more offers appear at lower 
levels, pullers claim that with wool 
market as it is, they are in no posi- 
tion to trade. At the Australian auc- 
tions, 24,000 skins offered at Sydney 
and market declined up to three 
pence; Melbourne, under 56s were 
unchanged to two pence lower and 
other grades firm. 

Shearlings slow. The domestic 
market steady to slightly easier and 
whereas foreign shippers willing to 
reduce former levels, buyers claim 
asking prices still out of line with 
what they can pay. 

Not much interest in slats, either 
Papras or Peruvians, practically no 
offers being received. Last quota- 
tions on 1,000-lb. Paprahs $9.50. 

The hair sheep markets firm at 
origin, slow and nominal here. With 


firmness in exchange, asking prices 
for Brazil cabrettas are considerably 
above the ideas of buyers here. 
Understand sellers now asking from 
$14 fob. up for regulars and propor- 
tionately higher on specials. A bid 
of $12 c&f. was refused. Shippers 
continue to have ideas of $14 for 
Addis-ababa _ slaughterers’ _ skins, 
which is about $5.00 above the views 
sf buyers here. Cape glovers un- 
changed and nominally quoted at 
145 shillings basis primes. No recent 
offers of Nigerians while sellers 
have no offers of dry salted Sudans 
or Mochas as shippers claim they 
can do better in Europe and else- 
where. 
Reptiles Spotty 

A few scattered sales. Large buyers 
slow in committing — themselves. 
Reports from India that the Calcutta 
market has firmed but buyers here 
showing little interest in offers. A 
little trading developed in Madras 
bark tanned whips, 5,000 4 inches 
up, averaging 44% inches, 70/30 
selection, selling at 63c. Most buyers 
ideas are nearer to 60c while shippers 
have been asking 65c. What interest 
there is, generally for larger sizes. — 
No late offers of cobras or vipers. ~ 
About 10,000 Calcutta alum tanned 
water snakes, 3 inches up, averaging 
31% inches, 70/30 selection, sold at 
13c. About 5,000 Agra back cut © 
lizards, 9 inches up, averaging 10 © 
inches, 80/20 selection, sold at 24c © 
with reports that other sales had been : 
made at 25c, being the latest asked | 
figure. Some business in ramgodies, ~ 
1,000 each alum tanned, 60/40 selec- © 
tion, and wet salted 70/30 selection, © 
both 10 inches up, averaging 14/15 ~ 
inches, at llc. Not much interest in © 
Siam skins generally. Offers of aers, 
chouyres and pythons fail to interest © 
buyers though Ring lizards could be ~ 
sold at a price. Brazil market gen- © 
erally slow, some spot lots back — 
cut tejus selling from 62-68c, depend- 
ing upon lots and sizes and for — 
shipment business at 60c fob. though ~ 
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SIMPLICITY OF CONTROL —Easy, 
positive, metered discharge of Ansul 
Liquid Sulfur Dioxide is regulated 
and controlled with a single small 
valve. 


UNIFORMITY—Absolute, day-after- 
day, uniformity of chrome tanning 
liquor batches. 


FASTER — Reduction of tanning 
liquor by the Ansul Method re- 
quires only half the time of other 
methods. 


SAFER — Ansul Liquid Sulfur Diox- 
ide is easy and safe to handle, elim- 
inating cumbersome operations in- 
volving hazardous liquids. 


QUALITY — the tanning liquor is 
masked to produce a leather having 
prime characteristics of full, round 
feel and fine break, unsurpassed by 
any other method of preparing 
chrome tanning liquor. 
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The multiple benefits of the Ansul 
Chrome Reduction Method of prepar- 
ing chrome tanning liquor have been 
proved by actual operating experience 
in several leading tanneries . . . and 
you too, can prove them in your own 
plant, without obligation. Ansul tech- 
nicians will prepare a batch of chrome 
tanning liquor for you and furnish 
the necessary equipment for a test run. 


Write for your Ansul 
Bulletin No. L-950.1. 
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some state offers at that price failed 
to interest buyers. Giboias are 
nominally quoted at 78-80c. fob. for 
shipment. 
Deerskins Steady 

One large tanner has continued to 
purchase Brazil “jacks” at 72c fob., 
basis importers. While some ship- 
pers willing to go along at this level, 
others talking higher. Most buyers 
have lower views. Siam deerskins 
nominally quoted 57-58c c&f. New 
Zealand market is firm with few offers 
noted for shipment. Last sales were 
at $1.40 c&f. Spot lots brought $1.57 
and sellers feel that buyers would 
pay $1.60 now. Honduras skins sold 
for shipment at 75c c&f. 


Pigskins Firm 

Generally not much change as most 
operators showing very little interest 
due to poor glove and leather busi- 
ness in Fulton County. Conditions 
little better with a few sales being 
made, still room for improvement. 
Primary markets firm and latest offers 
of Para grey peccaries at $2.40 and 
blacks at $2.30, fob., basis importers. 
Understand spot lots of greys avail- 
able at $2.45, basis manufacturers. 
Some Bolivian peccaries sold at $2.00 
c&f. and Maranhao at $2.05 c&f. 
Manaos are nominal in absence of 
sales. Shaco carpinchos continue 
to be held around $3.20 fob., whereas 
buyers ideas are slightly under $3.00. 





Deaths 


John W. Mackay 

. 66, tannery superintendent, died 
recently in Ashtabula, O., General 
Hospital after suffering a stroke. He 
was a retired superintendent of the 
former Ashtabula Hide & Leather Co. 
plant. A native of Nova Scotia, 
Mackay came to the city at the age 
of 18. He was active in civic and 
fraternal circles. Survivors include 
his wife, Ione; a daughter, Mrs. Bar- 
bara J. Janson; and a stepson, John 
Warner. 





William Taggart 

. . . leather merchant, died Sept. 9 in 
St. Louis after a long illness. A promi- 
nent figure in the St. Louis leather 
trade, Taggart had been a leading 
leather distributor there since 1924 
when he succeeded his father, the late 
William Taggart, as head of Wm. 
Taggart Leather Co. The elder Tag- 
gart had founded the business in 1900 
and ran it until his death. Taggart 
leaves his wife, Clara Ralston; two 
sons, William, III, and Thomas; and a 
sister, Miss Lucie Taggart. 
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News Quicks 


About people and happenings coast to coast 





Pennsylvania 


© Joseph Freilich trading as Freilich 
Shoe Co. has opened offices to handle 
shoes at wholesale at 21 North 4th St., 
Philadelphia. A retail store at 811 
South 4th St. will be discontinued and 
operations at 58 North 4th St. have 
already been halted. 


© Operations of Oliver N. Clauss 
trading as Oliver N. Clauss Shoe 
Co., family footwear wholesaler, have 
been liquidated and the business liqui- 
dated. 


® District 50, United Mine Work- 
ers of America, and Billig Shoe 
Co., Peckville, are engaged in pre- 
liminary contract talks involving ap- 
proximately 350 members of Local 
13164 employed by the concern. The 
current pact does not expire until 
Jan. 3, 1952, but the company has 
expressed a desire to ascertain 1952 
contract terms and labor costs before 
entering into competition for next 
year’s business. Negotiations are also 
planned between the union and Rex 
Shoe Co. of Exeter. Contract expires 


Oct. 1 and the union is demanding a 
wage increase plus additional paid 


holidays. 


® Bennie Rich has joined Pearl- 
Preview Shoe Co. of Philadelphia as 
fitting room foreman, it is reported. 


New Hampshire 


®@ International Shoe Co. shut 
down its plant at Claremont tempo- 
rarily, according to trade reports. 
Lack of orders was given as reason for 
the shutdown. Operations were ex- 
pected to reopen on Sept. 10. Mean- 
time, increased Army combat boot 
orders have prompted the company’s 
Newport plant to hire an additional 
50-75 workers. The firm is now 
working almost entirely on Army or- 
ders, turning out 4,000 pairs of shoes 
per day. 


© Operations of Hubbard Shoe Co., 
Rochester, are described in a 10-page 
article illustrated with 22 photographs 
in the Sept. issue of Shoreliner, a re- 
gional New England publication. Per- 


8 


sonnel and operations of the plant are 
featured. 

® Evangeline and Johnson Shoe 
Cos. in Manchester have made eight 
pairs of specially-fitted shoes for every 
occasion for Colleen Gallant of La- 
conia, “Miss New Harapshire of 
1951.” Harold R. Goldberg, general 
manager of the plants, and superin- 
tendent Emanuel P. Brady were on 
hand for the presentation of the shoes 
prior to Miss Gallant’s departure for 
Atlantic City to participate in the 
Miss America Pageant. 


Texas 


® A flash fire which swept the plant 
of Ranger Boot & Shoe Co. at Ter- 
rell last week caused damage estimated 
at $300,000. The loss was incurred 
in equipment and _partly-finished 
boots. The company suffered damage 
by fire almost two years ago. 


© Potts-Knaur Leather Co., Dal- 
las, held open house last week at the 
opening of its recently-completed 
building at 3141 Oak Grove. Rep- 
resentatives from shoe manufacturers 
along with 500 shoe repairmen and 
families gathered to watch demonstra- 
tions by leather, rubber and shoe re- 
pair supply manufacturers. Sound 
movies were shown by Ohio Leather 
and Eberle Tanning Cos. 








PFAFF 


industrial 
sewing 
machines 


FAMOUS 
THE WORLD OVER 


are now entering the American 
market to serve the American 
shoe trade. 


Pfaff offers a complete 
line of machines for the 
shoe manufacturer. 


Generai Agent in the U.S. 


LETEX SEWING MACHINE CORP. 


820 Greenwich Street, N.¥ 
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® A National Labor Relations Board 
examiner has recommended that 
Saxe-Glassman Shoe Corp., Saco, 
be ordered to cease and desist from 
various unfair labor practices in deal- 
ing with its workers. Examiner asked 
that the firm be ordered to bargain 
collectively with United Shoe Work- 
ers of America, CIO; cease discour- 
aging worker membership in the 
union; and desist interfering with 
employee’s organizational rights. 


® Employees of the three plants of 
Wolverine Shoe & Tanning Corp., 
Rockford, have voted to continue at 
work while the company conducts a 
hearing prior to a National Labor Re- 
lations Board election. The firm has 
hitherto refused to renew contract 
with United Shoe Workers of Amer- 
ica, CIO, while employees claim they 
desire representation by the union. 


© Committee chairmen have been 
appointed for the 1951-1952 season 
by the St. Louis Shoe Manufactur- 
ers Association as follows: Member- 
ship Committee, J. W. Howe, John- 
son, Stephens & Shinkle Shoe Co.; 
Publicity Committee, Arthur Katzif, 


Hamilton Shoe Co.; School of Design, 
A. J. Brauer, Jr., Brauer Bros. Shoe 
Co.; Convention, Archie Bregman, 
Monogram Footwear, Inc.; Program, 
Julian G. Samuels, Jr., Samuels 
Shoe Co.; and Credit Committee, W. 
J. Sly, Wolff-Tober Shoe Mfg. Co. 


Foreign 


®@ Everett H. Pettit has been ap- 
pointed vice president and general 
manager of Murray-Selby Shoes, Ltd. 
of Canada. He has been with the firm 
for the past 10 years and was for- 
merly in charge of sales for the Selby 
line in Canada. 


Massachusetts 


® Alfred G. Nelson has been elected 
Controller of Compo Shoe Machin- 
ery Corp., Boston. A graduate of 
Boston Pace Institute, Nelson has been 
associated with Compo’s accounting 
department since 1932. 


®@ Joseph King of Havertown, Pa., 

_formerly district sales manager for 
U. S. Leather Co. in Pennsylvania, 
Maryland, Virginia and upper New 
York State, will represent Heller 
Leather Corp., in the same area. A 
veteran of 35 years’ service with U. S. 
Leather, King will handle the Heller 
firm’s line of soles. 


©@ Knapp Bros. Shoe Mfg. Corp., 
Brockton, has completed removal of 
its executive and shipping offices to 
the former W. L. Douglas Shoe Co. 
plant on Spark St. from where it is 
now mailing shoe orders, according to 
E. D. Knapp, vice president. Trans- 
fer of the shipping and other depart- 
ments to the Spark St. plant will open 
additional production space at Knapp’s 
Bellevue St. plant. Equipment is be- 
ing installed although plans are not 
yet formulated for increased output. 


® Lion Leather & Finishing Co., 
Beverly, has expanded its line of vinyl 
plastic coated fabrics for shoe uppers. 
Horace V. Strauss, general manager, 
reports that fabric effects now include 
cordes and woven materials. The firm 
is also turning out simulated snake, 
alligator and other reptiles and a com- 
plete line of simulated grain leathers. 
Pilgrim Plastic Leather Co., Inc., is 
an affiliate. 


@ Lynn Independent Industrial 
Shoemaking School has begun its 
Fall term. The school is a State-aided 
vocational trade school, free to Mas- 
sachusetts students, and provides 
training in shoemaking of all types. 
Many special courses are included at 
both day and evening sessions. 





e Near-at-hand 


neighborly agents 


e Intelligent and trained 
representatives 


e Situated in all important 


shoe centers 
MAIN PLANT AT LYNN, MASS. 





B. M. W. equipment is better — because of the grand service back of it. 
We are proud of these active agents and are conscious of the name they cause 


you to trust. 


BOsTON MACHINE WORKS (° 


LYNN’ MAS S. 








BRANCH OFFICES: 


Columbas, Ohio Chicago, Ill. 
Ciacinaati, Ohio Milwaukee, Wis. 


Toms River, N. J. 
Los Angeles, Cal. 


Kitchener, Ont. 
St. Louis, Mo. 


Whitman, Mass. 
Johnson City, N. Y. 
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®@ Expert leather work including 
shoes of various types, handbags, wal- 
lets, cases, and garments made in Eng- 
land from the 15th century to the pres- 
ent are being exhibited by the British 
Leather Association at Jordan Marsh 
Co., Boston department store. The 
exhibition is part of the store’s cen- 
tennial celebration. 


New York 


® Spuntex Mills has opened offices 
at 19 West 44th St. where it will 
handle sales of shoe fabrics. Mervin 
Newell is president. Sales offices will 
also be opened in Chicago and St. 
Louis. 


@ The latex processing and sales divi- 
sion of Federal Adhesives Corp., 
Brooklyn, has been incorporated as 
Federal Latex Corp., a separate unit. 
Officers are Mortimer E. Stern, presi- 
dent; Arthur Mayer, vice president; 
and Philip M. Liner, president. 


® Clark Shoe Co. of Auburn, Me., 
has opened New York offices in Room 
1150 of the Marbridge Bldg. Charles 
Roth is in charge. 


® French shoe designer Andre Per- 
ugia made a quick flight from Paris 
to New York to attend a showing on 
Sept. 11 of new fashions by I. Miller 
& Sons Co. 


® Torch Rubber Co., New York, 
is merchandising a compact latex rub- 
ber rain sandal to be sold under the 
trade name of “Slix.” The firm is 
planning a national advertising cam- 
paign for the sandals which are packed 
in a three by four inch. waterproof 
pouch. 


© Thomas J. Houlihan will handle 
sales and services of Arlington Wool 
Grease for William Whitman Co., 
Inc., Wool Grease Department of New 
York. He succeeds C. K. Goebel who 
has been named manager of the firm’s 
Plastics Division. Houlihan has been 
with the New York office of William 
Whitman Co. for the past two years. 


New Jersey 

© Ormond Tool & Mfg. Co., Union 
City, has announced the appointment 
of Doerner Leather Co., 100 Gold 
St., New York, as agent in New York, 
New Jersey, Pennsylvania, Connecti- 
cut and Maryland. Doerner will han- 
dle sales of Ormond’s shoe buckles 
and other shoe supplies. Ormond is 
now in full scale operations at its new 
plant in Union City. 

@ Harry Zeitz has joined the Staff 
of Ideal Casuals, North Bergen, as fit- 
ting room foreman. Ideal is an aff- 
liate of Holiday Casuals making 
“‘Honeybugs” and ‘‘Honeydebs” foot- 
wear. 
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Campello Stak 


MAKE GOOD SHOES BETTER 


SOLD WHEREVER BETTER SHOES ARE MADE 


CAMPELLO 69, MASSACHUSETTS 
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SHOE MANUFACTURING 
(Continued from Page 13) 


that of the inordinately large per- 
centage of mortalities in the shoe in- 
dustry, most failures occur among 
the small firms. The large majority 
of no-profit or deficit operators in 
the shoe industry (in any given 
“normal” year, 50 percent of all shoe 
manufacturing firms report losses or 
no profits, according to the Bureau 
of Internal Revenue) occur among 
the smalls. 

This now becomes understandable. 
Twenty-one percent of the industry’s 
plants account for only eight-tenths 
of one percent of the industry’s total 
volume; 33 percent account for only 
three percent; and 52 percent account 
for only nine percent. With such a 
large percentage of the industry’s 
plants or firms competing for such a 
small percentage of the total volume, 
we see a condition of extremely in- 
tense competition with consequent ill 
effects such as is experienced by few 


industries in the U. S. -- 


Poorer Competitively 

As the Commerce Department 
points out, the small operators are 
less efficient and hence are involved 
in higher costs which places them in 
a poorer competitive position. 

The Commerce Department states, 
“Small business concerns with only 
a few employees have many major 
problems which are common to all 





Famous Fer Quelity 
SINCE 18678 


A. H. RICE COMPANY + miiis — prrtsrieio, mass. 

SALESROOMS. NEW YORK, BALTIMORE, PHILADELPHIA, ROCHESTER. 

CINCINNATI, CHICAGO, LOS ANGELES AND PORTLAND, OREGON 
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small businesses: financing, special- 
ization of management, and taxation 
are examples of such problems.” 

The shoe industry is rife with such 
firms. For example, 86 firms clas- 
sified as shoe manufacturers employ 
only one to four persons; 87 employ 
five to nine persons; 97 employ 10 
to 19. Thus, 270 firms, or 21 per- 
cent of the industry’s total, employ 
19 or fewer persons. 

This poses real problems. For ex- 
ample, these 270 firms account for 
a mere eight-tenths of one percent of 
the industry’s total output. Allto- 
gether, these firms produce only 
about 4,000,000 pairs a year, or ap- 
proximately 1,500 pairs each annu- 
ally. This is hardly bare survival 
level. Often, slight variations in 
market, sales or inventory position 
can push these marginal operators 
over the brink of solvency. 

Conversely, some interesting fig- 
ures are revealed concerning the 
“bigs” and “semi-bigs.” Fewer than 
one-fourth of all shoe plants, or about 

~. 300, employ 275 or more workers. 
Only 101 plants employ 500 or more, 
while a mere 15 use 1,000 or more 
workers. However, we are speaking 
here of “plants” as distinguished 
from companies. 

Actually, the .big and semi-big 
firms take a substantially larger share 
of the business or total volume of out- 
put than is indicated by the Com- 
merce Department figures. For ex- 
ample, for every 100 shoe companies 


there are 120 plants. Many or most 
of the large companies operate two 
or more plants, while most of the 
smalls operate only one. However, 
some of the plants listed as “small” 
actually belong to large companies. 
A single firm with a total of 600 em- 
ployees would be “large” but if it is 
divided into three plants of 200 em- 
ployees each, these three plants 
would be listed as small. The income 
derived from these three “small” 
plants would go to the single “large” 
firm. On a per-plant basis the 289 
big or semi-big firms (more than 275 
employees) account for 66 percent 
of the total volume of output. On a 
per-company basis, however, it would 
be closer to 75-80 percent. 


Real Problems 


The industry as a whole is a small- 
plant operation. Large companies 
rarely house all operations under one 
roof or in a group of plants concen- 
trated in a single location. Com- 
panies tend to specialize their pro- 
duction and disperse their plants in 
different localities. A company with 
three plants, for example, may make 
women’s staple shoes in one plant, 
low-priced casuals in another, and 
misses’ in still another. 

A comment is necessary here con- 
cerning the smalls. Because a firm 
or plant is small doesn’t mean it’s 
synonymous with less efficient or 
comparably less successful operation. 
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GEILICH 


A mellow, smooth, non-stretch leather with calf-like texture and window- i . 
glass finish. Produced especially for the limited few who make the finest — 
casual and semi-casual shoes. ; 


GEILICH LEATHER COMPANY Boston and Taunton 
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FIRST QUALITY 


Many manufacturers who carefully guard their built-up prestige 
insure the superior quality of their products by using THIELE 
LEATHERS, because they have entire confidence in Thiele's set 
“ste of uniformly-high standard quality through every phase of 
anning. 

@ SPORTING GOODS and GLOVE LEATHERS © 

GARMENT @ HORSE © COW BELLIES @ DEERSKINS © SPLITS 
Also Contract Work 123 N. 27th St., Milwaukee 8, Wis. 


TELELE TAKKLKE COMbFAKY 





WINSLOW 


KIDDIE CHROME 
FULL CHROME TANNED 


LAMBSKINS 


WINSLOW BROS. & SMITH COMPANY 


STORES: BOSTON, 97 SOUTH ST. @ NEW YORK, 12 SPRUCE 8ST. @ CHICAGO, 173 NO. FRANKLIN 8T. 








UNITED STAY COMPANY, Inc. 222 THIRD ST., CAMBRIDGE 42, MASS. 


CHARMOOZ 


THE PERFECT SUEDE LEATHER 
AMATED LEATHER CO'S. INC. 


99, 
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Many small firms or plants purposely 
remain small—content to specialize 
in a certain field, or catering to a 
specialty market, and doing so prof- 
itably. The fact that many large 
firms purposely create sub-divisions 
or small plant units indicates that 
the smaller unit may be more efficient 
in many respects. This efficiency, 
however, hinges on one point: proper 
supervision by top management over- 
seeing all units within the company. 


Results Definite 

However, the final conclusion is 
inescapable: by far the greatest num- 
ber of inefficient shoe manufacturing 
enterprises are among the smalls— 
not because they are small but be- 
cause their over-all management is 
too limited in number and scope, and 
is generally less qualified to cope ex- 
pertly with the variety of depart- 
ments (sales, administrative, pur- 
chasing, production, personnel, etc.) 
requiring specialized knowledge and 
experience for maximum profitable 
results. 


Reasons For Study 

Why has the Commerce Depart- 
ment, through its National Produc- 
tion Authority, undertaken this vast 
statistical study? Its stated reason: 
“The interest of government in small 
business has grown because it has 
been recognized that increased out- 
put of the things we need requires a 
better solution to some of their major 
problems which have been due partly 
to smaller size.” 

This has significant application to 
the shoe manufacturing industry 
wherein the vast bulk (76 percent) 
of all manufacturing plants are clas- 
sified as small. 


— END — 
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Cutting, Perforating and 
Marking Machines and Dies 
Ribbon Type 
Stitch Marking Machines 
Write for Full Particulars 











zm If it’s new... it’s WESTERN 
WESTERN Su 


‘—? —] a <a on 


Aisa rer 


CH NERY CUT 





“The Rotary Way” combines the use of 
“Rotary” full and semi-coated French 
Cord Binding with the “Rotary” French 
Cord Turning machine. Our exclusive 
coatings, when used with our equipment 
are guaranteed not to clog machines. 














laquiries invited for 
INDIAN VEGETABLE TANNED KIPS AND CHROME TANNED 
KIPS IN CRUST CONDITION. 


EASTERN TANNERIES LTD. 


MAJID AHMAD ROAD KANPUR, INDIA 
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Tanners 


@ Use Clinton's special prepared, laboratory tested 
products to assure unvarying uniformity. 


CORN SUGAR CORN SYRUP 
CORN STARCH LACTIC ACID 


Over 44 years experience behind Clinton's 
laboratory service to tanners. 


CLINTON FOODS INC., CLINTON, IOWA 


SYNEKTAN 0-230—A liquid syntan, combines with all natural extracts. 
Practical for any type of tanning or ret Replaces Sumac. 
SYNEKTAN NPP—For pastels | in dyeing, produces full plump leather. 
SYNEKTAN NCRP—Iin bi ge; or in dyebath for chrome 
stock for better grain. 
TANASOL NCO (Beads or Powder) 
With extracts, for lower costs and good color. 
TANASOL PW (Beads or Powder)—Bleaching chrome stock; also on 
chrome stock fr level dyeing and pastel shades. 
SULPHONATLD OILS (Various Bases) 
MONOPOLE OIL (for Finishing) 
EMULSIFIERS AND DETERGENTS—For good degreasing. 

Samples and informatina upon request. 








TANASOL D (Liquid) 


Passaic, N. J. 
Carlstadt, N. J. 


Los Angeles, Cal. 








Why Buy Imperfect Embossing Plates 7 


STANDARD GUARANTEES THE MOST PERFECT PLATES MADE, 
VARYING NOT MORE THAN | THOUSANDTH OF AN INCH 
ON BOTH SIDES, STANDARD PLATES HAVE NO EQUAL. 


STANDARD EMBOSSING PLATE MFG. Co. 


Since 1888 Manufacturers of 


ELECTROTYPE EMBOSSING PLATES 
SOLID STEEL ENGRAVED PLATES 
SMOOTH PLATES 
ALL SUPPLIES FOR BUILDING BEDS 


129-131 PULASKI STREET NEWARK 5, N. J. 
Representative 


Foreign 
WOLFF INTERNATIONAL, INC., 2677 North Teutonia Ave., Milwaukee 6, Wis. 
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LEATHER INSPECTION 
(Concluded from Page 15) 


temperatures as low as —270° F. 
at a very reasonable cost. (See 
Figure 3.) 

The Collins cryostat is a compact, 
easily-installed refrigerator made by 
Arthur D. Little, Inc. Its operation 
involves the liquefication of helium, 
so that the leather will maintain low 
temperatures without auxiliary re- 
frigerants, and its simplicity is such 
that it can be safely utilized by 
quickly-trained technicians. 


Fig. 3: Ultrasonic reflectoscopes are 
suitable for the location of internal 
flaws in materials with slight poros- 
ity, but newer types of ultrasonic in- 
spection instruments should be more 
useful in production-testing many 
grades of leather. 





Where color is an item of con- 
siderable importance in the segrega- 
tion of leather materials and scraps, 
a certain number of discrepancies 
can usually be anticipated because 
most workers find it difficult to dis- 
tinguish slightly different hues. 

However, difficulties of this type 
have been eliminated in the Superior 
Leather plant near Los Angeles by 
means of light-sensitive photoelec- 
tric cells—one cell being used to dis- 
tinguish each different color in ac- 
cordance with light reflections pro- 
duced by various types of leathers. 

A few companies have managed to 
obtain photographic records at very 
reasonable prices by making use of 
Polaroid-Land cameras which give a 
finished photo in 60 seconds. For 
instance, Macon Products Company 
has used a camera of the latter type 
to record the visual indications of a 
fluoroscope in the inspection of 
leather packings and friction belts at 
a cost which averaged less than 25 
percent of what might have been 
spent for conventional photographic 
records. 
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NEW IDEAS 
(Concluded from Page 18) 


CALIFORNIA PLATFORM 

This process of making California 
type shoes relates. to a specially con- 
structed platform and method of 
stitching sock lining, upper and 
wrapper. 

A combined sock lining and plat- 
form are rabbeted, leaving a lip of 
the sock lining extending over the 
edge, as shown in Fig. 1. 

Fig. 2 indicates location of sock 
lining, upper and rabbeted edge of 
platform. 

Fig. 3. This sketch clearly indi- 
cates a lasted-part section of a shoe. 
Note how the sock lining, upper, and 
wrapper are located in the rabbet. 
Also the location of the stitch which 
does not penetrate the platform. Note 
how the stitch is set well in from all 
edges. 

Fig. 4 shows a variation from the 
method mentioned. A suitable strip 
of tape is attached to the platform, 
after which the platform is rabbeted, 
and the upper and wrapper are 
stitched to the tape. 

No mention is made of the method 
used for location marking, the depth 
and width of the rabbet, and mini- 
mum thickness of platform material. 
It is obvious that a larger platform 


CURVED HOOK 
NEEDLE 
UPPER TO SOKK 


SOCK LINING UPPER 
AND WRAPPER STITCH 


4 
PLATFORM 


SOCK LINING UPPER E- 
UPPER ~ WRAPPER STITCH 


UPPER & SOCK 
LINING STITCH 


PLATFORM 


TAPE, UPPER & WRAPPER 
STITCH 





loursae 


must be used to offset the depth of 
the rabbet. 

Inventor: United Shoe Machinery 
Corp., Boston; Pat. No. 2,546,152. 








Use LES WANT ADS 
for sale of 
machinery, 
equipment, 
supplies, 


plants, etc. 
dommrnaeeee * ongeenantiath 
They get results— 
only $2.50 per inch 
emma * cence 
Send copy to 
Leather and Shoes, 


300 W. Adams St-., 


Chicago 6, Ill. 











DERMABATE COMPOUNDS 


LIQUID EXTRACTS 


HEMLOCK - OAK - MANGROVE 
STAINLESS SUMAC - ORDINARY SUMAC 
QUEBRACHO . RAPID TAN “G” 
SPECIAL DIPPING EXTRACTS 


SE cS 


AMERICAN EXTRACT CO. 
Manufacturers of the Largest Variety of Vegetable Tanning Extracts 


ESTABLISHED 1887 


PORT ALLEGANY, PA. 
REPRESENTATIVES: 


73 King St., West, Toronto 


Getz Bros. & Company, San Fr 








McArthur Chemical Co., Ltd., 20 St. Paul St., West, Montreal; 


Roy Wilson, Dickson Ltd., 7-8 Railway Approach, London, S.E.! 
Calif.; New York City 








ARKOTAN 


Reg. U. 8. Pat. Off. 


A Universal Syntan 


An all purpose syntan made in types suitable for 
vegetable, chrome, alum and formaldehyde tan- 
nages. Imparts a fine silky grain to the leather with 
increased roundness and improved tensile strength. 
An excellent mordant for dyeing calf and glove 
leather—produces an even color. A perfect pretan- 
nage for shearlings and all types of white leather. 


Samples and Demonstrations Upon Request. 


*ARKANUM:—For efficient bating. 


*TETRANOL:—A highly efficient wetting agent. 
*Reg. U.S. Pat. Off. 


ARKANSAS CO., Inc. 


ESTABLISHED OVER 40 YEARS 


NEWARK, N. J. 
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DAVIS LEATHER INC. 


TWO PARK AVENUE, NEW YORK 16, NEW YORK 
R. A. Brea—Manager 


Specializing in high grade full chrome calf leathers for the shoe, ‘eT bog novelty trade 
in an extensive range (162 shades) of Ultra High Style C 


BABY CALF LEATHERS DOMINION “CALF LEATHERS 


BOSTON—Bergman & Brookhouse, 112 Béach St. 
ST. LOUIS AND SOUTHWEST: ©. B. Dakm, CINCINNATI—J. R. Kueven, 626 Broadway. 


1602 Locust St., St. Louis, Mo. CALIFORNIA—A. J. & J. R. Cook Co. 
MILWAUKEE—H. |. Stewart, 918 North 4th St. Los Angeles—!220 Maple Ave. 
ENGLAND—Davis Canadian Leathers Ltd., San Francisco—237 Eighth St. 

3 Granby St., Leicester. 


TANNERY — DAVIS LEATHER CO. LTD., NEWMARKET, ONTARIO, CANADA 








McADOO & ALLEN WELTING CO. 


QUAKERTOWN, BUCKS COUNTY, PENNSYLVANIA 


WELTING Curried & Finished Vegetable Tanned 
of al] kinds | SHOULDERS — BACKS — BENDS 


Quality, First 


Agencies in Principal Centers in the United States and throughout the world 








CUTTING DIES 


Double and single edge clicker dies of the 
utmost precision; Mallet and Walker dies that 
just shout quality. As for service—just try 
us once. Send an order today and let us 
prove our claims. 


BAY STATE 
New York Office Cutting Die Cn 


v : 277 Broadway, N. Y. C. 
Tel. WOrth 9 0248 380 on ST., LYNN, MASS. 


“Where Better Dies Are Made” Tel. LYnn 2-1890 














NORMIL 


a leather by... 


For dress wear our Normil is considered outstanding. A smooth, sleel 
leather of full chrome tannage, it has a calf-like finish and rich appear- 
ance. Made in both black and colors. 


J. GREENEBAUM 


TANNING COMPANY «x 
TANNERIES N MILWAUKEE AND CHICAGO CHICAGO MILWAUKEE BOSTON 
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CLASSIFIED ADVERTISING 








Wanted and For Sale 





Wanted: Surplus Stocks 


SHOE MANUFACTURERS’ SURPLUS OF 
Shoes a hn 3 ha 


Samples and Facto’ 
Also LEATHER SURPLUS o d REMNANTS. 
WRITE 
MATT AMROSE & SONS, 
SYRACUSE, N. Y. 





Packer Splits 


WANTED: Carlots of Packer Splits in the 
Blue. State quantity available and prices. 


Address J-8, 
c/o Leather and Shoes, 
300 W. Adams St., 
Chicago 6, Il. 





For Sale 
1 (one) Sheridan 9-E 54x25 Embossing Ma- 
chine 
1 (one) 6-ft. Korrect Measuring Machine 
1 (one) DeVilbiss Spray Booth 


Deckert Leather Finishing Co., 
Newport, Ky. 





Machinery For Sale 


1—Prime, rotary type toggling unit, 42 frames, 
5%’ x 11%’—complete with floor mounted 
heating units, fans, ducts, temperature and 
humidity controls, and motors. Unit as good 
as new. Toggles also available. Write Box Z-1, 
Leather and Shoes, 300 West Adams Street, 
Chicago, Illinois. 





Mangrove Bark 
MANGROVE BARK - Good reddish color. 
Cut in pieces 3” long by 2” wide. Minimum 
30° tanning. Average 32%. Crushed or 
ground also available. Price $60.00 per 
2,000 Ibs. F.O.B. dock any East or Gulf Coast 
Port. Price inclusive 3° for agents or any 
orders booked from regular trade accts. Mini- 
mum order 50 tons. ZINC TRADING CO., 
244 Riverside Drive, New York City. 


confidential 
concerning them will be disclosed by the 


SHING CO. 
Chicage 6 


THE RUMPF PUB 
300 W. Adams &t. 











For Sale at Low 
And Attractive Prices 


Wool Blanket Ends 

Wool & Cotton Blanket Ends 

Cotton Blanket Bnds et 

Canton Flannel Full Stock, also 

Various Lengths, Jobs, Shorts 

Imitation Leather Full Stock and Remnants 
All Kinds & Colors & Weights 

Also, Block Cuts ‘ 

Book Binding Cloth Full Widths—iIn Rolls 
Various Colors 


Felt — Rolis — 
Knitted cs 
Raw | Hateinie—e “Carloads or Small Lots 
A Building Full of Bargains 
We Just Keep Moving Our Stock. 
Take Advantage of Our Low Prices. 
Be One of Our Satisfied Customers. 
We ———— Satisfaction. 
Write for Your Needs — ha Will Reply 
Promptly and in Detail with Samples, 
if necessary. 





Shorts — Remnants 


CENTRAL MERCANTILE Co. 
_217 Milwaukee Ave., Chicago 6, Tl. 


For Sale 


3 GOOD MIXING DRUMS 175 gallon capacity 
ONE DRUM 100 gallon capacity 
THE CROWELL MFG. CO. 
NORWICH, CONN. 





183 ESSEX ST. 





WE ARE NOW READY 
TO SERVE YOU AS 


Brokers and Tanners’ Agents at our new location 
JOSEPH D. GREENBAUM & CO. 


Phones: Liberty 2-5361 and 2-5362 
Joe Greenbaum — E. P. Glover — Russ Grant 


BOSTON 11, MASS. 


Wanted From Tanners 





WE NEED sodium and potassium bi- 
chromate for our South American 
leather factories. If you have a sur- 
plus, write us your best quotations. 
No quantities too small or too large. 
We pay with cash in N. Y. Address 
5-9, c/o Leather and Shoes, 

Adams S8t., Chicago 6, Tl. 














Help Wanted 





Representative Wanted 


ESTABLISHED LEATHER FINISH manu- 
facturer is looking for a qualified man to 
represent them in the Middle West. Good 
opportunity. State experience. 
Address G-9, 
c/o Leather and Shoes, 
20 Vesey St., 
New York 7, N. Y. 


Belt Man 


WANTED: All-round belt man, with experi- 
ence, for small shop in Chicago 
Address J-10, 
c/o Leather and Shoes 
300 W. Adams St., 
Chicago 6, Il 





Situations Wanted 





Leather Finish Chemist 


Young man, experienced in aniline dyes, chem- 
icals, pigments, plastic, resin and lacquer fin- 
ishes. Graduate of Pratt Institute Desires 
position with tannery or leather finish manu- 
facturer. Development work in pag eg or 
demonstrator salesman. Address Z-5 °o 
Leather and Shoes, 20 Vesey St., tow: York 
% Bw. F 





BOUGHT — SOLD 


Titaniums — Lithopone 
Zine Oxide — Bichromates 
Cellosolves — Glycols 
Ethanolamines — Dyes 
Chemicals — Extracts — Waxes 
Oils — Greases — Residues 
By-Products—Wastes, etc. 


CHEMICAL SERVICE CORP. 
80-02 Beaver St., New York 5, N.Y. 




















528-38 Park Avenue Brooklyn 5, N.Y. © Ulster 5-2451-2557 


Tanners 
and 
Finishers 
SHEEPSKINS 
SKIVERS 
GOATS e@ SPLITS 


also 
CONTRACT 
TANNING 


Use LES WANT ADS 
for expert help, selling 
agents, representatives, etc. 
They get results— 

only $2.50 per inch 


Send copy to Leather and Shoes, 
300 W. Adams St., Chicago 6, Ill. 
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Deaths 





David P. Cosgrove 

..» fats and oils broker, died recently 
in Chicago after a long illness. He 
was president of Sterne and Son, Chi- 
cago fats and oils broker. Surviving 
are his wife, Jessie; two sons, Dr. 
Charles Sterne and Jack; and a daugh- 
ter, Mrs. Norva Cleveland. 


James H. Murrow 

. . . 60, leather broker, died recently 
at St. Luke’s and Children’s medical 
center, Philadelphia, Pa. Well-known 
throughout the industry, Murrow had 
his offices for years in the Bourse. Hd 
was a Mason and member of the 
Moose. His sister, Mrs. Frank E. 
Hammer, survives. 


Thomas H. Arnold 

... 54, former cut sole manufacturer, 
died recently at his home in Havers 
hill, Mass. A native of Haverhill, he 
was owner for several years of the cut 
sole firm founded there by his father, 
the late Thomas M. Arnold. 
1939 to 1950, he was St. Louis sales 
representative for the C. H. Horne 
Cut Sole Co. of Haverhill. A veteran 
of naval service, he was active in com- 
munity affairs. He leaves his wife, 
Evelyn; and a daughter, Shirley. 


Russell W. Stanley 
. 52, shoelace manufacturer, died 
recently in Southside Hospital, Edge- 
water, N. J. He was president of 
United Shoelace Co. of Edgewater. 
He leaves his wife, Margaret; and a 
daughter, Shirley. 


Charles E. Cook 

. . . 69, shoe supplies superintendent, 
died recently at Anna Jacques Hos- 
pital in Newburyport, Mass. He was 
superintendent of Brackett Heel Co. 
of Dover, N. H., for many years. He 
leaves his wife, Annie; two brothers, 
six sisters, and sevetal nieces and 
nephews. 


From_ 


Walton Gibb 
. . . 64, tanner, died Sept. 5 in Phila- 
delphia. He was stricken with a heart 
attack while making a deposit in a 
Philadelphia Bank. Gibb was founder 
and president of Walton Gibb Leather 
Co., Philadelphia, manufacturer of 
leathers for transmission belting, hy- 
draulic packings and other industrial 
leathers. A veteran of many years in 
the tanning industry, he was also a 
member of the Union League, the 
Merion Cricket Club, the Bachelors 
Barge Club, and a member of the 
board of the Bryn Mawr Presbyterian 
Church. He leaves his wife, Ethel; 
a son, Walton, Jr.; 2 brother, Thomas 
M.; and a sister, Mrs. William More. 


Archie P. Cone 
. .. 59, prominent shoe manufac- 
turer, died Sept. § at a hospital in 
Richmond, Va., after a brief illness. 
He was president of Stephen Putney 
Shoe Co., with which he had been as- 
sociated since the age of 19. The firm 
had been founded by his great grand- 
father, Samuel Putney. After an in- 
terlude in the Army during World 
War I, he returned to the shoe firm 


~~and rose to the presidency in the 


1920’s. During World War II, he 
served as chairman of the advisory 
board covering shoé wholesalers. Cone 
was active in organizational affairs 
and a member of the Sons of the 
American Revolution and the Vir- 
ginia ‘Historical Society. He leaves his 
wife, Eliza; a daughter, Nancy L.; a 
sister, Mrs. John Morehead; and sev - 
eral nieces and nephews. 


Harry N. Witham 
. 64, shoe superintendent and 
union executive, died recently in Lynn, 
Mass. A veteran of World War I, he 
was widely known in shoe manufac- 
turing and labor circles. At one time, 
he served as superintendent of Brad- 
ley Shoe Co. in Lynn and was business 
agent for the Packing Room and 
Stitchers Local of United Shoe Work- 
ers of America, CIO. Surviving are 
his mother, five brothers, three sisters, 

and several nieces and nephews. 





| TANOLIN 


The ORIGINAL One-Bath Chrome Liquor 
Manufactured by 


THE MARTIN DENNIS COMPANY * 


Newark, N. J. 


A Division of 


DIAMOND ALKALI COMPANY 


Cleveland 14, Ohio 


piAMOMD 





CHEMICALS FOR THE LEATHER INDUSTRY 
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Acme Leather Co. .................. 
Amalgamated Leather Cos., The ...... 
American Extract Co. ............... 
American Thread Co. ... sas 
Ansul Chem. Co., Indust. Chems. Div. 
Arkansas Co., Inc. .................. 


Barbour Welting Co. ............ 
Bay State Cut. Die Co. .. 
Beckwith Mfg. Co. ............ ls 
Boston Machine Works Co. ........ 
Brezner, N., & Co. ................. 


Campello Shank Co. ............... 
Chemical Services Corp. ............ 
Clinton Foods Inc. .................. 
Crompton-Richmond Co., Inc. 


Davidson Rubber Co. 
Davis Leather, Inc. ........ me 44 
Dewey & Almy Chemical Co. .. Front Cover 


Eastern Tanneries, Ltd. .............. 4l 


Gallun, A. F., & Sons, Corp. ... ; 2 
Gebhardt, A. L., Co. A ey 28 
Geilich Tanning Co. ..... ... 38 and 39 
Greenebaum, J., Tanning Co. ........ 
Greenbaum, Jos., Co. ... 

Gudebrod Bros. Silk Co., Inc. 


Hadley Bros.-Uhi Co. .. 
Hebb Leather Co. .... 
Howes Lea. Co., Inc. ............... 
Oieen tts Cole is os aaa ven eoeeae 


Independent Die & Supply Co. 
Irving Tanning Co. aay 


Lamac Process Co. : go a 
Letex Sewing Mch. Corp. ............ 
Lichtman, J., & Sons ..... ; 

Lincoln, L. H., & Sons, Inc. . 

Linen Thread Co., Inc., The .. sa ce 
Lynn Innersole Co. .....29 and Back Cover 


Martin Dennis Div., Diamond Alkali Co. 46 
McAdoo &'Allen Welt. Co. . .. 44 
Milender, W., & Sons . 


Ohio Leather Co. 


Pfaff Sewing Machines 
Rice, A. H., Co. a 
Ross, A. H., & Sons Co. 
Rotary Machine Co. 


Sanford Tanning Corp. 

Seton Lea. Co. ess 
Standard Emboss. Plate Mfg. Co. 
Superior Tanning Co. 


Thiele Tanning Co. 


United Shoe Machinery Corp., 4, 5, and 17 
United Stay Co., Inc. .............. A0 


Western Supplies Co. ............... 
Winslow Bros. & Smith Co. .......... 
Wolf, Jacques, & Co. .............. 


Voatts DSi Gee: arse perigee recess 


September 15, 1951 





Hi 
z 


SE 
RIES 49 
(oe) 


Se you epee” 
orice pons ET 
yw gucnana® on WELLOR 
texo® qennester 
youn G- panre® co. t. ® west 
wiseonsit 
winegtinians 
wisn onso® 
warey WARD 





PLATFORMS 


LYNFLEX /’ 
aad ili, 
Yowt Guuae 


TO ECONOMY 


AND BETTER : 


When retailers are demanding better quality and 
inconsistently insisting on a lower price for it—then 
is the time to turn to Lynn Innersole, manufacturer 
and distributor of one of the largest diversified lines 
of Platforms, Wedges, and Innersoling in America! 


Every year, more and more shoe manufacturers 
learn that Lynn Innersole keeps ahead of the field 
with its experiments on new materials — from the 
best of which it manufactures platforms, wedges, 
innersoles, and other shoe parts that are technically 
right, always dependable, and lowest in price. Eight 
plants in this country and Canada deliver what is 
bought when it is needed. 


Lynn cork platforms — uniform in density and 
gage — hold a clean-cut edge, and stitch or cement 
equally well. For the best in innersoling use 
“Lynfiex" Saturated Innersoles—the utmost in flexi- 
bility. For lower-priced shoes, use our "Lynco” 
innersoles. And for non-breaking wedges, use ours, 
made of waterproof fibre, which can be nailed, 
stitched, or cemented, speeding output. 


LYNN INNERSOLE CO. 


119 BRAINTREE ST. 
ALLSTON, MASS. 





REPRESENTATIVES: Cinn., Ohio—Ernie Furstenau; Los Angeles—Leo Laskey; St. Louis—Eli "Pete" 
Schwartz; New York—Arthur V. Epstein; Pennsylvania—Tom Carfagno; New England—Elmer Claff, 
Frank Deastiov, Hy Feldman, Lou Ravich, Phil Sneider, Dave Harrison; Milwaukee and Chicago— 
Phil J. Ott, Jim Ott. 


Platforms / Wedges / Innersoles 





